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The high standards agents have established, their 
support of right principles and opposition to 

bad practices—the tenet “that the rights of the 
public are paramount,” and all their other efforts, 
have been instrumental in building a public reliance 
upon insurance that has made it a prime factor 


in the Nation’s economy. 


More than 10,000 local agents have selected The 
American Insurance Group to assist them 
in maintaining these high principles that inspire 


continued public confidence. 
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Travelacs Loser in 
Startling Drive- 


Other-Cars Decision 


U.S. Appeals Court 
Calls Provision Poorly 
Expressed and Ambiguous 


Holding against Travelers Indemnity 
in a decision which will make every 
automobile liability underwriter and 
adjuster see red, U. S. court of appeals, 
6th circuit, called the drive-other-cars 
section of the auotmobile policy ambi- 
guous and poorly expressed. In a divi- 
ded opinion, the court construed this 
supposed ambiguity against the in- 
surer and held that the policy covered 
liability of the insured for operation of 
his father’s automobile, although he 
lived in the same household with his 
father. 

The insured owned his own automo- 
bile, which was insured by Travelers 
Indemnity. He lived with his family, 
worked in his father’s store and did not 
pay board at home. He drove his fath- 
er’s automobile, which was insured in 
another carrier, was involved in an ac- 
cident and was held liable for more 
than the limits of that insurance. The 
judgment creditor, after collecting up 
to the limits of the insurance on the 
father’s automobile, sued Travelers In- 
demnity, claiming it was obliged to 
provide excess coverage by virtue of 
the drive other cars section. Travelers 
Indemnity denied coverage, citing the 
exclusion of use of an automobile own- 
ed by a member of the insured’s house- 
hold. 


Judge Martin, in the majority opin- 
ion, quoted the exclusion in the drive 
other cars section, which provides that 
coverage does not apply “(1) to any 
automobile owned by, hired as part of 
a frequent use of hired automobiles by, 
or furnished for regular use to the 
named insured or a member of his 
household other than a private chauf- 
feur or domestic servant of the named 
insured or spouse;....” 

Pointing out that the language ap- 
parently had been compressed to save 
space, Judge Martin’s opinion held that 
this paragraph did not clearly say that 
the drive other cars coverage does not 
apply to an automobile owned by a 
member of the insured’s household. He 
said that, at least, there should have 
been a comma before the first expres- 
sion, “the named insured.” Calling the 
interpretation of the insurance com- 
pany a “quibble,” the opinion said that 
the only thing clear in this exclusion 
is that it does not cover an automobile 
furnished for regular use to the named 
insured. The insured’s mother testified 
that the insured did not have a set of 
keys to his father’s car and had no 
authority to use it regularly, using it 
only by special and specific arrange- 
ment with his father, as in the case in 
question, so Judge Martin held that 
the exclusion did not apply and that 
Travelers Indemnity must provide ex- 
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Insurance Man Beards Lion in Den; Hynes Bureau OKs New 
Gives Plain Talk at NACCA Convention 


W. J. Hynes, secretary of Employers 
Mutual Casualty, so to say, bearded the 
lion in his den this week by addressing 
the convention of National Assn. of 
Claimants Compensation Attorneys at 
the Edgewater Beach hotel, Chicago, 
on “As An Insurance Executive Sees 
NACCA.” He spoke in somewhat hon- 
eyed words most of the time, but on 
certain scores he spoke quite sharply. 
He said he attended the NACCA con- 
vention at Houston last year and after 
listening to one speaker who was a 
little rough on insurance companies, he 
told one of the members that it was a 
mistake to belittle insurance companies 
or have a speaker on the program do- 
ing that. 

He said he hears that “you fellows” 
are worrying about the ads that ap- 
peared in the Saturday Evening Post 
and Life on the effect of high jury ver- 
dicts and on the activities of insurance 
companies in general on these verdicts. 
He quoted from the law journal of NA- 
CCA that “if insurance companies 
want to continue operating in this 
country, they must stop wasting poli- 
cyholders’ premium money on expen- 
sive advertisements designed to control 
courts and juries and cease their per- 
sistent cry of wolf.” 


Mr. Hynes said the casualty indus- 
try has the right to present the facts 
to the public and advertisements are 
the standard American method cf ap- 
peal. Any contention that this is un- 
lawful is a challenge to the right of any 
industry to engage in public relations. 
“You say in effect that industry cannot 
explain favorably its operations to the 
public.” He said that no one has raised 
a voice against the free write-ups in 








cess coverage on this accident. 

Judge Miller dissented, on the 
ground that the intent of the policy 
was clearly to exclude coverage—a 
position with which automobile insur- 
ance men are in complete agreement, 
but which, unfortunately, turned out to 
be a minority view. It seems certain 
that this case, titled Travelers Indem- 
nity vs. Pray, 2 CCH (Auto 2nd) 327, 
will cause the forms committee to 
study the language of this section care- 
fully and probably recast it. 


the daily press on large verdicts ren- 
dered. 

It is indisputable that rates on auto- 
mobile insurance are regulated by the 
number of accidents, by their severity 
and by their costs. No one has ever 
found a means of paying losses without 
collecting premiums, he said. 

- _ se 

Mr. Hynes said that insurance men 
have attended the medical-legal con- 
ferences of Dr. Hubert Winston Smith, 
one of which, incidentally, is under way 
at Hotel Astor, New York, just now. 
The NACCA people, he said, held legal 
and medical clinics that have attracted 
top talent. The more the NACCA peo- 
ple educate themselves on demonstra- 
tive evidence, the more “our defense 
boys will educate themselves.” 

The NACCA editor says that half of 
the premium dollars are “eaten up” in 
insurance administration costs. Mr. 
Hynes refuted that by showing a 
breakdown in which total expenses 
and taxes came to 39.29%. 

Mr. Hynes made an impassioned ap- 
peal for the NACCA people to get be- 
hind efforts to control automobile acci- 
dents. This is a drive for humanity that 
no one can measure in human happi- 
ness and dollars and cents, he said. 

He spoke of the attempts being made 
to broaden the rule of negligence. 
Those on the defense side don’t know 
whether “you want” the Mississippi 
rule, Nebraska or South Dakota or 
Wisconsin rule. He said he assumes 
they would settle for the Mississippi 
rule or the so-called Cincinnati plan of 
paying the plaintiff regardless of who 
is to blame. 


Juries, he said, started signing blank 
checks for insurers for unheard of fig- 
ures before NACCA was organized in 
1946. “Your methiod of approach with 
blackboards, artficial limbs, plastic 
dummies have increased the judgments 
in some territories.” 

He predicted that as time goes on, 
NACCA will keep plaintiffs attorneys 
in line. 

“If one of your members is using a 
jet plane to get to the hospital, then I 
think you will have a standing griev- 
ance committee which might whip that 

(CONTINUED ON PAGE 24) 








Late News Bulletins... 








W.C. Expense Loading Hike Denied in Cal. 


Following his two public hearings on a number of proposals for changes and 
revisions in rules and rates governing workmen’s compensation insurance, Com- 
missioner Maloney has denied the request of California Inspection Bureau to 
increase the expense loading from 36.85 to 38.50%. He did, however, permit 
retention of the 1% emergency safety factor. He also approved rate changes 
resulting in an overall reduction and a continuing form of policy. 

Among the approved changes in classifications is one permitting group com- 
pensation coverage, provisions for which are now a part of California law as a 
result of action of the recent legislature, requiring however that any organiza- 
tion or association of employers desiring such group coverage file required 
documents with the California Inspection Rating Bureau—which has been de- 


signated licensed rating body for such group rates and rules. 
(Additional Late News on Page 32) 


Auto Class Plan; ° 
To File at Once 


Driving to Work Is 
Key Factor in Class I, 
Young Drivers Refined 


NEW YORK—National Bureau of 
Casualty Underwriters this week an- 
nounced its new private passenger 
automobile classification plan, after 
months of travail. Basically the plan 
superimposes upon the present 1, 2, 3 
program the further refinement of dis- 
tance driven to work. This gives the 
owner who does not drive to work and 
who does not have a young driver in 
the household a real break. This is the 
preferred risk the bureau companies 
and their agents want to hold against 
the increasing competition for him 
from the specialty insurers. 

In addition, there is a refinement in 
the young driver, class 2, division to 
recognize significant differences that 
bear or are likely to bear on experi- 
ence. Here the married young driver 
with children gets a preference. 

Immediate filing of the new program 
is planned. Some states where rate re- 
lief is needed in a bad way probably 
will get the promptest attention. How- 
ever, action all around is expected in 
rapid fire order. The bureau appears to 
be ready, with a lot of the usual pre- 
liminary work out of the way, to move 
more swiftly than usual. There has 
been lots of clamor for action from 
members and agents, and the pressure 
for expedition is going to get Al res- 
ponse. 


Classes will be 1A, 1B and 1C, which 
cover the automobile not used in busi- 
ness and with no operator under 25. 
The 1A rate, understood to be 60% of 
the class 3 rate, applies to the car that 
is not used in driving to and from 
work; 1B, said to be 70% of 3, to the 
car driven up to 10 miles to work, one 
way, and 1C, 85%, to the car driven 
more than 10 miles to work, one way. 

The number 2 still indicates the 
presence of a young driver, but refine- 
ments have been introduced as A. B, 
and C. Thus 2A, which, it is said, will 
sell for 110% of class 3 rate, is for the 
family car driven occasionally by a 
son or daughter under parental super- 
vision and the car owned or operated 
by a young married couple having 
legal custody of one or more children 
resident in the household. 

As National Bureau in its release 
points out, a young son or daughter 
living at home will usually have use 
of the car under parental supervision. 
Frequently the youthful operator will 
have an older member of the family 
in the car. In the case of young pa- 
rents, the responsibility of caring for 
small children and the confinement to 
home that this usually involves sub- 
stantially reduce the exposure and 
modify the instability factor generally 

(CONTINUED ON PAGE 25) 
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Must Avoid Pitfalls 
Found in Collective 
Bargaining: Peters 


BOSTON—About 45% of our popu- 
lation is covered under some form of 
group security protection, Philip H. 
Peters, 2d vice-president of John Han- 
cock, told the labor relations law sec- 
tion of American Bar Assn. at Boston. 

Discussing “Collective Bargaining 
for Employe Welfare Benefit Pro- 
grams,” Mr. Peters noted the tremen- 
dous extension of these benefits the 
last few years. He cited the 63% in- 
crease in group A. & H. premiums in 
this period but said it still is far from 
complete coverage of the working pop- 
ulation for group life and A. & H. cov- 
erages. 

The impact of the N.L.R.B. decisions 
on Inland Steel and W. W. Cross Co. 
on the collective bargaining for em- 
ploye welfare plans was recognized. 
Mr. Peters estimated that at least 40% 
of his company’s group A. & H. pre- 
miums are now on plans where collec- 
tive bargaining has been a factor, and 
over 33% of the group life premiums 
similarly associated with collectively 
bargained plans. He expects that these 
percentages will grow significantly if 
present trends continue. 

Recognizing the importance of col- 
lective bargaining to the future of em- 
ploye welfare plans, Mr. Peters cited 
a number of pitfalls which employers 
and unions bargaining in the past on 
employe welfare benefits have fallen 
into. Among these he stresssed the im- 
portance of both the employer and 
union parties to the bargaining process 
having competent, experienced, broad- 
gauged advisers and indicated the seri- 
ous problems that have been found be- 
cause of a failure to be conservative 
in initial benefit structures, cost es- 
timates, and in the trustees keeping a 
balance of funds for rising future costs, 
particularly where there are long du- 
ration bargaining contracts. He also 
mentioned the problems inherent in 
having improper or inadequate trust 
agreements and plan provisions under 
multiple employer Taft-Hartley type 
trusts with transient employes and cited 
the importance of having genuine em- 
ployer interest in the administration of 
joint union management programs. 

He said in closing: “I believe it 
highly important that all parties keep 
firmly in mind the fundamental em- 
ploye welfare objective to be achieved, 
not of handing complete ‘no cost’ cov- 
erage on a silver platter, but of pro- 
viding timely benefits in sufficient 
amounts to prevent the incidence of 
old age, premature death, ill health or 
accident from spelling financial catas- 
trophe to employes and their families.” 





Sept. 18 Tex. Hearing Date 


Texas board of insurance commis- 
sioners has fixed Sept. 18 as the date 
for the annual hearing on fire insu- 
rance rate and rule revisions, etc. 
There will be considered all lines of 
insurance under the jurisdiction of the 
fire insurance division of the board 
except cotton warehouses, compresses 
and yards. 





Wants Agents to Report Loss 


‘Commissioner Navarre of Michigan 
sent a form letter to insurers recom- 
mending that agents promptly report 
all claims to the company and 


estimate as nearly as possible the 
amount involved. He said this should 
be done to expedite the establishment 
of loss reserves and assure prompt loss 


adjustments. This procedure should 
be followed even though the agent has 
authority to report the loss directly 
to an adjuster, he said. He asked 
the insurance companies to report 
failure on the part of agents to give 
prompt loss reports. 





Orr J. Lee has been appointed man- 
ager of Western Pacific’s new Port- 
land, Ore., branch claims office. For 
the past year he has been municipal 
judge and city recorder at North Bend, 
Ore. Before that he was in claims work 
for eight years in Oregon and Wash- 


Nebraska Adopts Rules for 


Insurers Own Benefit Plans 


A set of general standards has been 
adopted by the Nebraska department 
dealing with retirement systems for 
insurance company officers and em- 
ployes. 

The standards do not include a pro- 
posal which would have restricted the 
amount of retirement benefits a com- 
pany could contribute to its officers or 
employes. They state merely that “in 
no event shall any plan permit maxi- 


which, in the opinion of the director 

of insurance, are unduly excessive.” 
The standards are a guide only and 

individual benefit plans must be sub- 
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mitted to the department for approval, © 





Fourth Generation Agency 


James S. Nellis has been made a 
member of the firm of the Nellis agen- 
cy at Topeka. He recently graduated 
from Kansas University and is the 
fourth generation in the agency. This 
was founded in 1876. His father, 
Edwin F. Nellis, is the present head of 


ington with United Pacific. 


mum benefits 


individual cases 


the agency. 























Too Little, Too Late 





FIRE IN THE NIGHT! 


Fire is bad enough at any time but at night 
it is a harrowing experience, indeed. Our 
Insured was awakened by the smell of smoke 
to find his home in flames and just enough 
time left in which to save himself. The dwell- 
ing was a total loss and all of his family’s 
household goods, personal possessions and 
clothing went up in smoke. 


But that wasn’t the saddest part of his 
experience. He found that his contents loss 
amounted to $8,500.00, but that he could 
collect only $5,500.00 — which represented 
all the insurance he had. Due to this lack of 
insurance to value he was out of pocket 
$3,000.00, and had to dig into his life’s sav- 
ings to make up the difference. 


Suppose any client of yours had a fire to- 
night and was called upon to replace all the 
possessions that go to make “home, sweet 
home,” would he have enough Fire Insurance 
fully to replace them? As a precaution, in 
order to satisfy yourself that all of your 
Insured are adequately protected, why don’t 
you have them take a household inventory 
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now? (It’s common knowledge that Fire 
Insurance on household contents is generally 
far below the amount needed.) 


Ask our Advertising Department for 
copies of our “Let’s Take A Look Inside” 
folder and its companion sales letter. The 
folder itself can be enclosed with renewal 
notices, policies, bills, invoices, statements 
and correspondence. Better still, mail the 
letter and folder to all Contents Fire Insur- 
ance policyholders putting them on notice as 
to today’s high replacement costs and their 
real need for Adequate-Insurance-To- Value. 
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An analysis of injuries to the lower back shows that over 50% occur while 
persons are lifting. Whether lifting is part of your job—or whether you just 
do it occasionally around the home—a good rule to remember is to bend your 
knees and keep your back straight. Your leg muscles are stronger than your 
back muscles. 


AETNA INSURANCE GROUP 


AETNA INSURANCE COMPANY « THE WORLD FIRE AND MARINE INSURANCE CO. 
THE CENT.RY INDEMNITY COMPANY «+ STANDARD INSURANCE CO. OF N. Y. 
HARTFORI, CONNECTICUT 





This advertisement also appears—in color—in TIME, NEWSWEEK, PATH FINDER, 
U. S. NEWS and WORLD REPORT. Clinton L. Allen, President 


PICK ME UP THE EASY WAY— 
KEEP YoUR BACK STRAIGAT 
AND BEND YOUR KNEE 
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FOUNDED IN 1819, the Aetna 


Insurance Company takes its name 
from the famous volcano, which 
“though surrounded by flame and 
smoke is itself never consumed.” 
From that day to this—through 
wars, conflagrations and depres- 
sions—no policyholder has ever 
suffered loss because of failure of 


an Aetna Company to meet its 
obligations. 





THINK FIRST OF THE AETNA 
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Bureau Answers on 
Auto Don't Satisty 
Agent, Sheldon Says 


Present Plan Called 
Preferable to One 
Not Truly Competitive 


PORTAND, ORE.—“There is a 
definite and positive feeling in the 
minds of some company executives 
that the allowance in the automobile 
BI and PDL filings for the production 
cost factor will have to be reduced, 
which constitutes a threat of modifi- 
cation of that portion of the rate that 
contains the agents’ commission,” 
according to Walter M. Sheldon, pres- 
ident of N.A.I.A., in addressing the 
convention of Oregon Assn. of Insu- 
rance Agents. 

“Currently”, he said, “the National 
Bureau is seeking with all earnestness, 
modified methods of rating the auto- 
mobile exposures. Representatives of 
the National association, called into 
conference by the bureau, held that 
until truly competitive rates could be 
established we were better off with 
the current classification plan. And, 
by competitive rates we recognized 
that any rate filings that include in 
the production cost factor an allow- 
ance for agents’ commission would 
normally be higher than the rates of 
a direct writer. 

“But neither the modified classifica- 
tion plan nor the merit rating plan 
discussed at the meeting answer the 
competitive problems and that is why 
your representatives held that we were 
better off with the current classifica- 
tion plan. 

“Those of us who have been in 
attendance during recent years as your 
representatives at the meetings of the 
insurance commissioners are becoming 
increasingly concerned with what ap- 
pears to be an effort of some of the 
supervisory authorities to go way be- 
yond what we feel was the intent of 
the rating laws enacted at state level 
as a result of public law 15. The intent 
of these laws was to provide reason- 
able uniformity and I venture the 


opinion that the many rate deviations 
and independent filings being approved 
by the commissioners may some day 
prove embarrassing to all of us. 

“But what currently concerns me 
most is the recommendation of a joint 
committee of the commissioners that 
data supplied by the companies under 
uniform accounting requirements be 
used as a guide in rate making. Agent 
and company leaders are much con- 
cerned and feel that this reeommenda- 
tion goes way beyond the intent of the 
rating laws. 

“If the various charges that make up 
the expense portion of the premium 
dollar are considered independently 
when a commissioner considers the 
adequacy of a rate filing, I am very 
much concerned as to the ultimate re- 
sults, unless the agents are prepared 
to justify their portion. This is why 
many agents believe in the absolute 
necessity of the study now being com- 
pleted by the N.A.I.A. agency manage- 
ment committee.” 


Murphy Will Hear 
Charlestown Mayor 


Commissioner Murphy of South 
Carolina will in person hear a formal 
protest filed by Mayor Morrison of 
Charleston, S. C., against the failure of 
Charleston to receive a 5% cut in fire 
rates granted all other cities in the 
state. 

Mayor Morrison has suggested that 
the city’s municipal license tax of 5% 
on fire premiums is more to the point 
on the reduction issue than the spe- 
cific deficiencies mentioned by South 
Carolina rating bill of the rating bu- 
reau. 

A date for the hearing will be set 
as soon as the formal request is re- 
ceived from Mayor Morrison. 








Brown Ore. Assn. President 


Marshall R. Brown of Portland was 
elected president of Oregon Assn. of 
Insurance Agents at the annual meet- 
ing at Portland. Keith Rhodes, Leban- 
on, is the new vice-president, and Har- 
old B. Larson of Portland was reelec- 
ted state national director. 

The agents adopted a resolution vig- 
orously condemning direct billing of 
premiums to insured by the companies 
as foreign to the principles of the 
American agency system. 


NAIC Subcommittee 
Favors Zone 3 Credit 
Insurance Rules 


The N.A.I.C. subcommittee to study 
rules and regulations covering sale of 
credit life and credit A. & H. insurance 
which met at Columbia, S. C., recom- 
mended that the N.A.I.C. adopt the 
rules promulgated by zone 3 covering 
this area and given to the N.A.I.C. life 
committee a year ago last June. 

An important exception was recom- 
mended by the subcommittee, under 
Cheek of North Carolina, its chairman, 
in the section covering credit A. & H. 
insurance. It was recommended that the 
N.A.I.C. adopt a rule which reads: 
“The total indemnity provided under 
policies of credit accident and health 
insurance shall be an amount as deter- 
mined by the individual commissioner 
in the rules as promulgated by him.” 

© e e 

The committee also pointed out the 
need for as much uniformity as pos- 
sible within the statutes among the 
states and agreed on a list of principles 
which were recommended for consid- 
eration as follows: 

All policies or certificates should 
clearly state the term thereof, the pre- 
mium therefor, the benefits payable, 
and exceptions, if any. Policies, certif- 
icates or other evidence of insurance 
should be mailed or delivered to the 
insured without unreasonable delay. 
Policy exceptions should be a mini- 
mum consistent with the rate struc- 
ture, and rates should be reasonable 
in relation to the benefits provided for. 

All policies should protect the cred- 
itor and the insured and/or second 
beneficiary. Each should benefit under 
the policy as its interest may appear. 
Policies should be noncancellable by 
the company for the term written. If a 
policy is cancelled at the request of 
the insured, the insured should receive 
prompt payment of any return premi- 
um due. The term of the insurance 
should not extend beyond the sched- 
uled maturity date of the indebtedness. 
All claims should be filed directly with 
the company with or without the as- 
sistance of the selling agent. All losses 
under policies should be paid promptly 
and directly by the company in ac- 


cordance with policy terms. Credit in- 
surance should be sold only through 
admitted companies and accredited 
agents. 

The committee has had the problem 
under study for some time and in 
drawing up the recommended rules 
and principles indicated its study had 
shown a definite need for such regula- 
tions exists and recommended consid- 
eration of the rules and principles. 

The decisions and action at this 
meeting will be presented to the parent 
committee (life) at the mid-winter 
meeting of the N.A.I.C. in Miami in 
December. Besides Chairman Cheek, 
other subcommittee members are Lar- 
son of Florida, Leggett of Missouri and 
Goebel of Kentucky. 

The N.A.I.C. examinations commit- 
tee also met at Columbia at the same 
time under the direction of Chairman 
Bowles of Virginia. 





Wichita Losses Pass 
50,000 at $210 Average 


Total losses reported by adjusters 
at Wichita resulting from the wind- 
storm there June 21 are now nearly 
50,000, which includes the mutual par- 
ticipation, approximately 15%. Claims 
continue to come in at a rate of about 
300 a week. Stock companies report 
76% of their losses closed, and of this 
25,400 have been approved by the Na- 
tional Board for an average loss of 
around $210. It is believed that most 
of the larger losses have been proces- 
sed. 

Losses to the Wichita park depart- 
ment under a blanket form ran around 
$10,000, largely resulting from flood- 
light, roof and equipment damage at 
Lawrence Stadium. Public school los- 
ses will total more than $100,000, while 
city and county totals are not in but 
will be heavy. All are under blanket 
forms. 





Brokers on Problem Panel 


Brooklyn Brokers’ Assn. at its din- 
ner meeting Sept. 3 had scheduled a 
panel discussion of brokerage problems 
with experts from its own ranks an- 
swering questions—Bernard Werhel, 
general; Charles Barnett, liability; Da- 
vid Lamb, A. & H.; Max Klotz, fire 
and inland marine and Harold Fleisch- 
er, moderator. 
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ADVERTISING THAT BUILDS AGENCY OPPORTUNITIES 


North America’s advertising is designed with This is another example of the fine backing you 

5 5 P 
you in mind—to open more doors for you as a_— get as a North America Agent—another “Plus 
North America Agent and to create sales. Value” that comes from representing the North 


America Companies. Why not get a complete run- 
down on all the advantages of becoming associated 
with this pioneering group? Write, wire or tele- 
phone the Manager of the nearest North America 
Service Office. 


NORTH AMERICA COMPANIES 


Insurance Company of North America 


The nation’s most popular magazines are used 
to bring this effective advertising to the people you 
do business with, and to the prospects you'd like 
to have as customers. Much of it in full color, this 
advertising goes ahead to smooth the way for your 
selling efforts. 


Then, too, as a North America Agent, you'll be 
furnished colorful advertising folders, blotters, leaf- Indemnity Insurance Company of North America 


Philadelphia Fire and Marine Insurance Company 





lets, newspaper mats and other items—all profes- 
sionally designed and produced to help you increase = P*07#€? WHAT YOU HAVE Philadelphia 1, Pa. 


your volume. Pioneers in Protection—Serving with 20,000 Agents in the Public Interest 
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Okla. Denies W. C. 
Rate Increase; Says 
Rates Now Too High 


Oklahoma insurance board has dis- 
approved a filing for increased work- 
men’s compensation rates made by Na- 
tional Council on Compensation Insur- 
ance, to become effective Oct. 1. The 
board not only held proposed rates ex- 
orbitant, but also found present rates 
excessive. 

In its analysis of the filing, the board 
found the loss cost not sufficient to 
justify additional premiums. It says 
the later loss experience shows a 
marked reduction in loss ratios and 
points to a reduction in rates; the ex- 
perience in the second six months of 
1952 was very favorable and indicates 
a trend towards more favorable ex- 
perience. 

The expense experience, it says, re- 
vealed a decrease percentage-wise and 
it found the proposed loading for that 
item too high. The companies asked a 
loading of 44.5% for expenses. The 
board held that 58% of the premium 
should be available for payment of 
losses and that 41% of the premium 
plus the revenue from expense con- 
stants would be ample for expenses, 
taxes and profit. It declared that recent 
rate increases had provided more pre- 
mium for the payment of expenses but 
that the cost of service items had not 
necessarily been increased. The com- 
panies had asked for an additional al- 
lowance of 1.7% for expenses. 

They also requested an additional 
1.8% for profit but the board found 
that the profits from operations for 
several years had exceeded the amount 
expected and that no additional pro- 
vision for profit is necessary. In ef- 
fect, the board found that the compa- 
nies had realized not only the amount 
of profit contemplated but also a fur- 
ther profit from the loss and expense 
portions of the premium. 

It was asserted that the Oklahoma 
average paid premium rate is $2.05 
compared with the country-wide aver- 
age of $1.19; that the expense and serv- 
ice items cost to the companies is not 
as much percentage-wise on an aver- 
age rate of $2.05 as it is on an average 
rate of $1.19 and that a larger profit 
per $100 of payroll is realized in Okla- 
homa. 





General Agents Steering 
Group Plans D.C. Meet 


American Assn. of Managing General 
Agents will follow its established cus- 
tom of holding a meeting of its execu- 
tive committee at the time of the 
convention of National Assn. of In- 
surance Agents at Washington. The 
headquarters for the executive com- 
mittee will be at the Lee hotel, and all 
of the officers and members of the 
executive committee intend to be 
present. There will also be a hospi- 
tality room in the Mayfair hotel in 
charge of Carl J. Johnson of Alfred 
Paull & Son of Wheeling, W. Va. 





Texas Mutuals’ Meeting Set 


Texas Assn. of Mutual Fire & Storm 
Insurance Companies will hold its 
annual meeting at Austin, Sept. 14-15. 
Among those who appear on the pro- 
gram will be Floyd Herring, Texas 
department director of mutual assess- 
ment companies; Harry P. Cooper, 
secretary Nationai Assn. of Mutual In- 
surance Companies; Eugene Butler, 
Progressive Farmer, Dallas; Fritz 
Barre, president of Hocheim Prairie 
Mutual, Yoakum, Tex.; Larry Higgins, 
Dallas, secretary-manager of Texas 


Mutual Hardware; F. O. Rutledge, 
secretary of Farmers Mutual of Des 
Moines, and William J. Rogers, regional 
director U.S. Department of Labor. 


Hush-Hush Strike 
Cover Is Noted 


Advertising Age in its Aug. 31 edi- 
tion features prominently a story with 
only fragmentary details, on what is 
referred to as the suspension insur- 
ance for members of American News- 
paper Publishers Assn. This becomes 
notable in view of the fact that Seattle 
Times has been closed down for six 
weeks on account of a strike. There 
was a published statement quoting 
Charles Lindeman, publisher of the 
Seattle Post Intelligencer, as saying 
that Seattle Times is one of the news- 
papers that was covered in the strike 
insurance fund for the benefit of pub- 
lishers of A.N.P.A. 

According to this report, the pub- 
lishers that are enrolled in the plan 
have created a fund of $3 million. The 
program has been in effect, it is said, 
since 1939. There is some sort of a re- 
insurance of the fund with London 
Lloyds and other insurers, one of 
which is General of Seattle. The insur- 
ance agency of Dooly & Co. of Port- 
land, Ore., has had a prominent part 
in handling the insurance. H. S. Gran- 
natt of that firm is said to be particu- 
larly well posted on it. 

e e 

Advertising Age notes that the plan 
is hush-hush, and engaged in some 
speculation as to why this should be. 
From the details reported, however, 
the plan goes into effect a week after 
a strike suspension occurs. The limits 
of coverage of the particular paper are 
decided upon by a committee. This pa- 
per agrees to arbitrate labor difficul- 
ties and must abide by all of its labor 
contracts. 

According to Advertising Age, one 
reason for the secrecy in connection 
with the plan is that to reveal which 
papers are members of it would give 
the union useful information on which 
papers to strike against. Also, accord- 
ing to Advertising Age, inflammatory 
political use might be made out of the 
situation. The publishers are convinced 
the plan is defensible, but they don’t 
want to go to the expense of defending 
it. 


Selected Risks Moves 
To Increase Its Capital 


Directors of Selected Risks Indem- 
nity voted to increase the capital from 
$650,000 to $800,000. This is to be ac- 
complished by issuing a stock dividend 
of 10% (6,500 shares) Nov. 12, to stock 
of record Nov. 3. Then 8,500 shares of 
$10 par stock will be offered for sale 
to present stockholders. 

As of June 30, surplus including vol- 
untary reserve, was $1,395,826. 


New Ohio Auditing Rule 


COLUMBUS—Ohio Inspection Bu- 
reau has increased the maximum 
dwelling or contents policy on which 
the simplified auditing procedure will 
be followed from $7,500 to $10,000. A 
similar limit has been adopted in a 
number of other states. Under this 
plan, which has been in effect for a 
little more than a year, daily reports 
and endorsements are returned to the 
agent or writing office with an audit- 
ing notice for immediate correction, 
without the insurance company being 
notified. A revised auditing notice has 
also been adopted. 














National of Hartford has opened a 
service office at 212 Spencer avenue, 
San Jose, Cal. 











PROMPT SERVICE 
IS OUR CREED 


Time is a valuable asset for increasing income. 


Fast, accurate, efficient service permits our agents 
to do more active selling. 


You too can get the benefit of this efficient service 
through joining the Hanover and Fulton. 


THE HANOVER 
FIRE INSURANCE CO. 


OF NEW YORK 
Organized 1852 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 


HOME OFFICE 
111 John Street, N. Y. 38, N. Y. 


WESTERN DEPARTMENT 


Insurance Exchange Bldg. 
Chicago 4, Illinois 


PACIFIC COAST DEPARTMENT 


340 Pine Street 
San Francisco 4, Calif. 
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Yes, every day in the year, there’s many a slip, or a trip, a bang ora 
crash that is costing someone hard earned money. That’s why it’s 
up to you to see you don’t slip up in reminding your clients about 
The Travelers Comprehensive Personal Liability insurance. 

CPL offers low-cost protection against Bodily Injury or Property 
Damage claims arising out of unforeseen injury caused by the 
policyholder, his family, or occurring on his property. And it’s good 
business for you. Once it’s on your books it stays there. 

Now’s the time to start your own CPL campaign. Just contact the 
nearest Travelers Branch Office. Here you'll get all the information 


you need plus a supply of hard hitting sales aids to help you do the 





THE TRAVELERS INDEMNITY COMPANY — HARTFORD, CONNECTICUT 
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nunenvwr SERVICE 
FOR NUNeNVI RISKS! 











When you rely upon Illinois R. B. Jones for unusual 





If you live there, you should 
recognize this unusual 


service on any high capacity or excess liability risk, Pee goog Ree pee 





you're sure of greater efficiency in your own operation 
...and less problems. Assistance on any class, however, 
is available to you from Illinois R. B. Jones. One example 











is the more commonly encountered, false arrest insur- 


Kan. Assn. Annual 
Program is Ready 


Kansas Assn. of Insurance Agents 
will feature on Monday at its annual 
meeting Oct. 18-20 at Wichita a gen- 
eral insurance panel of which the 
chairman is Bud Weldon of the Du- 
laney, Johnston & Priest agency, 
Wichita. Panel members are George E. 
Erickson, Topeka, state agent for New 
Hampshire Fire; Larry A. Magill, To- 
peka, assistant manager of Kansas In- 
spection Bureau; Walter W. Rowse, 
Wichita, Western Adjustment; Gordon 
Kellner, Aetna Casualty, Kansas City, 
and Russell R. Brown, fire actuary of 
the Kansas department. That evening 
there will be a dinner which is spon- 
sored jointly by Central States Fire 
and the Kansas association. 

Tuesday morning there will be a 
farm writing breakfast with an address 
by Ernie Fikes, Topeka, state agerit 
farm department of Home of New 
York. In the second convention session 
that day there will be an address by 
Robert Maxwell, National Assn. of In- 
surance Agents executive committee 
member. At the third session there will 
be an address by George Hampton, 
secretary of Phoenix of Hartford. 

Also a legislative program with 
Lauren W. Jones, chairman of the leg- 
islative committee and the agents’ 
qualification bill with Webb Wood- 
ward. Chairman Paul H. Heinz, Jr., as- 
sociation treasurer, will discuss the 
1954 dues schedule. That evening there 
will be a reception, host being Kansas 
Fire Underwriters Assn. and agents. 
There will also be a banquet with 
presentations of awards and installa- 
tion of officers, which will be made by 
Commissioner Sullivan. This will ad- 
journ the formal program, and the fi- 
nal social event will be the president’s 
ball. 

Sunday, Oct. 18, will be devoted to 
registration and an open meeting of the 
executive committee. 


ance. Illinois R. B. Jones long experience, close associa- 
tion with Lloyd’s London exclusively is positive assurance 
of unusually fast, complete service on any risk problem. 


GET THE WHOLE STORY of Illincis R. B. Jones scope of 
service, unusual risks insured. Booklet tells all. Your copy 
is waiting — write for it today! 











lilinois R. B. Jones Ine. 


(R. B. JONES & SONS INC.) 





175 West Jackson Blvd., Chicago 4, Illinois 
Telephone: WAbash 2-8544 
Teletype: CG-2249 
C. Reid Cloon, Vice-President 





Casualty Actuaries 


a a " Name New Members 
oe 2 The Casualty Actuarial Society has 
M EK R I C yi | IN Wew York named 14 candidates who will be ad- 
38 NY mitted as associates, and four associ- 
. hs : ates who will be admitted as fellows 
= REINSURANCE Grou 1% of the society. 

_ - New associates are: M. J. Bennett, 
Massachusetts insurance department; 
M. Bondy, Royal-Liverpool; J. P. 
Conte, Woodward & Fondiller, consult- 
ing actuaries, New York City; G. Crost, 
associate professor of actuarial and 
statistical science University of Mani- 
toba; W. S. Gillam, National Bureau; 
J. Harack, Kemper Companies; W. V. 
B. Hart, Jr., Century Indemnity; G. O. 
Head, Iowa Farm Mutual, actuary; 
R. H. Kallop, National Council on Com- 
pensation Insurance; P. B. Katz, New 
York insurance department; R. J. 
Mills, at present in marine corps but 
with Kemper Companies; W. J. Per- 
kins, London Life of Canada; O. D. 
Richmond, Business Men’s Assurance, 
and J. W. Thomas, Travelers Fire. 

New fellows: J. R. Bevan, Liberty 
Mutual; C. H. Graves, Mutual Rating 
Bureau; J. B. Haley, Fireman’s Fund, 
and J. A. W. Trist, Kemper Companies. 








1886—OVER A HALF CENTURY OF SERVICE—1953 


The North American Accident Insurance Co. 


209 So. LaSalle St., Chicago, Illinois 


We write every practical form of Life, Accident, Health, Hospitalization 
and Medical Expense Insurance 


District Managers and Representatives WANTED 
S. Rosert Rauwo.r, Agency Vice President 





A GOOD YEAR TO CONNECT WITH A GOOD COMPANY 














Bar Group Elects 
Beechwood to Head 


Insurance Section 


George E. Beechwood of Conlen, Le 
Brun & Beechwood, Philadelphia, was 
named, chairman of the insurance sec- 
tion of the American Bar Assn. at the 
Boston meeting to succeed Ralph H. 
Kastner of American Life Convention, 
Walter Mansfield of Detroit is first 
vice-chairman and W. Percy McDonald 
of Memphis is second vice-chairman. 
The secretary is Welcome D. Pierson 
of Oklahoma City. Named as members 
of the insurance section council are 
L. J. Carey, general counsel of Mich- 
igan Mutual Liability; George W. Orr, 
director of claims for U. S. Aviation 
Underwriters, and John J. Wicker, Jr. 
of Richmond, Va. 

Chicago was selected as the site for 
the 1954 A.B.A. meeting. 

Aside from the prepared papers, 
many of which have been reported in 
THE NATIONAL UNDERWRITER, there 
were several panel discussions. One 
covered the presentation of a medical- 
legal case and there was another on 
“Preparation for Trial.” 


Murphy Feted As 
New Head of NAIC 


Commissioner Murphy of South Car- 
olina and president of National Assn. 
of Insurance Commissioners, was given 
a testimonial dinner in Columbia, 
S. C., by nearly 300 representatives 
from all segments of the insurance in- 
dustry honoring his election as head 
of N.A.I.C. 

Sponsored by the insurance industry 
of South Carolina, the dinner was also 
attended by a number of out-of-state 
people and 15 commissioners from var- 
ious states. Besides the commissioners, 
a number of other persons prominent 
in the insurance field attended. Among 
the guests were: Charles R. Fischer, 
Iowa commissioner; E. A. Faircloth, 
Florida deputy commissioner; Superin- 
tendent Leggett of Missouri; Commis- 
sioner Allyn of Connecticut, Superin- 
tendent Longshore, of Alabama. 

Also, Leslie of Pennsylvania; G. 
A. Smith, casualty commissioner of 
Texas; Sullivan of Kansas, Boles of 
Virginia, Dickey of Oklahoma, Larson 
of Florida, Cheek of North Carolina 
and N. R. Johnson, American Mutual 
Alliance of Chicago. 

Also Cravey of Georgia, W. Lee 
Shield, associate general counsel of 
American Life Convention; Henry S. 
Moser, Allstate counsel, Chicago; 
Northington of Tennessee, Goebel of 
Kentucky, Hugh L. Pollack, N.A.I.C. 
secretary, Chicago; Spalding Southall, 
N.A.L.I. Chicago, and Combs of Arkan- 
sas. 








Kelly Goes Into Cal. Field 


Frank P. Kelly, Jr., has been named 
special agent in San Francisco and 
Marin counties for London Assurance 
and Manhattan F. & M. Mr. Kelly, a 
graduate of Santa Clara university, 
began his insurance career with Paci- 
fic Fire Rating Bureau, and then join- 
ed London at San Francisco in the 
underwriting department. 





Plan C.P.C.U. Dinner in No. Cal. 


Dr. V. Sterling, president of Stan- 
ford University, will be the main 
speaker at the all-industry luncheon of 
Northern California C..C.U. Oct. 6 at 
San Francisco. Also at this time the 
new C.P.C.U.’s will get their designa- 
nations. 
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Taylor of Oregon Hits ‘Super Classification” 
System for Auto in Portland Talk 


Predicting that if automobile insur- 
ers “do not stop fighting each other 
and start fighting for the business as 
it exists today and face this social 
problem in an unselfish way, they 
won’t have anything worth fighting 
for or being selfish about,” Commis- 
sioner Robert B. Taylor in his address 
before Oregon Assn. of Insurance A- 
gents at Portland took some verbal jabs 
at the “super classification” system in 
the auto business. He also had some 
comments on the multiple peril situa- 
tion and on the new marine definition. 

Mr. Taylor, whose address was de- 
livered before announcement was made 
of the new rating system of the Na- 
tional Bureau which increases the 
classifications from three to seven, 
termed the automobile liability picture 
a field “in the midst of what appears 
to me to be a rate war where the com- 
panies are breaking the business into 
classifications which are too small to 
produce credible statistics.” He men- 
tioned one specialty company having a 
classification representing less than 1% 
of its business and seeking to have this 
less than 1% stand on its own feet rate- 
wise. This class, he said, includes 15, 
900 earned automobile years acumula- 
ted over a two year period, 1951-52, 
and is part of the experience on almost 
2,000,000 earned car years. This same 
company in presenting statistics on 
Oregon business has said that Oregon 
vehicles were of no value in rate 
making because of the small number 
of cars involved, even though there 
were more than 11,000 earned car years 
for the year 1952. “It may be that the 
credibility of statistics is only achieved 
where the answer produced suits the 
particular company or group of com- 
panies involved,” the commissioner 
commented. 


He termed the present automobile 
situation one more of the companies 
making than any other current insur- 
ance problem he can think of. “The 
companies who are engaged in what 
might be considered as a rate war or 
a war of classification have refined or 
attempted to refine the classifications 
to the point that the law of large num- 
bers is lost and the basic principle of 
the many paying the losses of the few 
is forgotten.” 

Presenting department figures cov- 
ering about 2,000,000 earned car years, 
Mr. Taylor offered an example, which 
he said is typical of the situation. The 
figures produced a loss ratio of 59.8 on 





HAIL 
MANAGER 


A large group of companies is 
forming a hail pool and needs 
a man with experience in han- 
dling all types of hail insurance. 
Salary to $15,000. Send your 
qualifications confidentially to: 


Guy Fergason 
FERGASON PERSONNEL 
330 So. Wells St., Chicago 6, II. 

HArrison 7-9040 











an earned-incurred basis. The lowest 
average rate on a nationwide basis for 
basic limits was $40.62 and the highest 
$61.77. To adjust these rates so as to 
produce the average loss ratio of 59.8 
for each classification, the low rate will 
be reduced to $39.40, a reduction 
of $1.22. The highest rate would have 
to be increased from $61.77 to $80.29, 
or $18.52. 

“The amazing thing,’ he remarked, 
‘is that if you load the low rate of 
$40.62 by $2.16, or 5%, and write all 
2,000,000 earned car years at this rate 
you arrive at the same average lcss 
ratio as produced by the classification 
system. At the same time you do away 
with all of the detail of classification 
at the time the policy is rated and writ- 
ten and the companies would have a 
minimum of statistical data to main- 
tain.” 


To the argument that young drivers 
are causing the accidents and should 
be called upon to make a substantial 
contribution, Mr. Taylor asked: “Why 
do we have to single automobile insu- 
rance in this type of argument and ask 
the younger generation to pay their 
own way? If we are to be consistent, 
why do we not also take the stand that 
all persons in penal institutions, cor- 
rection schools and the like, under the 
age of 25, be made to support them- 
selves, while so confined as well as 
contribute to the overall cost of such 
institutions? It is a publicly accepted 
practice that we all contribute to the 
support of these institutions as a social 
obligation. Don’t we have a similar 
social responsibility and obligation as 
to automobile liability and property 
damage insurance in a state that has 
a safety responsibility law such as 
ours?” 

Mr. Taylor said two years ago he 
fought the use of the term “social in- 
surance” when applied to automobile 
insurance as poor psychology, with the 
thought that the companies would 
recognize their obligation. “Today I 
feel that they have either failed to 
recognize their obligation or are in- 
tentionally dodging it,’ he stated. 

* 3 o 

Company executives have been 
making talks to show that unsatisfied 
judgment funds and compulsory auto- 
mobile insurance laws were unneces- 
sary because the business would 
properly serve the public and furnish 
the coverage. “It is a mystery to me 
how in one breath they can make such 
statements for public consumption and 
in the next instruct their underwriters 
to tighten up the underwriter require- 
ments or to attempt to make a deal 
where two class 2 risks of the com- 
pany’s own choosing should be consid- 
ered equal to one assigned risk. While 
these executives are making their 
impassioned speeches to the legislatures 
and public, the voluntary applications 
to the assigned risk plan continued to 
swell. If the industry does not discon- 
tinue its practice of giving only lip 
service to the automobile problem, 
there will be troubled days ahead.” 

This applies not only to specialty 
companies, but to all companies includ- 
ing fire insurers just entering the auto- 
mobile field and doing so in a cautious 
and restricted basis, Mr. Taylor said. 
If the fire companies are not prepared 
to take a fair cross section of the busi- 
ness , “they should stay out.” There is 
no room for companies that will not 


fulfill the automobile insurance needs 
in Oregon or in any other state, he 
added, “and a multitude of classifica- 
tions is certainly not the answer to the 
insurance-buying public’s needs. The 
automobile liability and property 
damage insurers are in the midst of 
a social problem and.... preferential 
treatment has never yet solved a social 
problem and it will not solve this 
social problem.” 


Warning that the compulsory idea 
is far from dead, Mr. Taylor said that 
compulsory automobile insurance will 
quickly be followed by a state fund, 
and in many ways a state fund is easier 
to accomplish than compulsory. Under 
a state fund, the state would not have 
to issue policies in the accepted manner. 
There would be little aquisition cost, 
and claim reports are already being 
furnished to the secretary of the state 
through the financial responsibility 
department. If Oregon were to put a 
3 cent per gallon tax on gasoline, the 
state could produce a fund of $16,880,- 
000 per year to meet the average auto- 
mobile B.I. and P.D.L. claims over the 
past four years of $10,374,000, which 
includes claim expenses as well as 
payments in excess of the statutory 
requirements of 5/10/5. Any car regis- 
tered in Oregon could automatically be 
insured in a master policy on file with 
the secretary of state, with the funds 
supported by the gasoline tax. 

“T would like to ask the automobile 
insurers if they believe they have the 
public interest at heart in their super- 
classification system, and also ask the 
agents if they believe they are acting in 
the public interests when they fail to 
explain to their policyholders the auto- 
mobile rating problems,” Mr. Taylor 

(CONTINUED ON PAGE 24) 
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American Equitable Assurance Company 
of New York 


Organized 1918 


Globe & Republic Insurance Company of America 
Established 1862 


Merchants and Manufacturers Insurance Company 
| of New York 


Organized 1849 


New York Fire Insurance Company 


Incorporated 1832 


Corroon & Reynolds, Inc. 
MANAGER 


92 William Street, New York 38, M Y. 
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Salvage Outlook 
Brightens in 


G. M. Huge Loss 


There is still no official word on the 
probable eventual net loss to the insur- 
ance companies in the General Motors 
Fire in Livonia township. Whether the 
salvage will be sufficient to reduce 
the loss payment below the face 
amount of the insurance is still con- 
jectural. There is a lot of machinery 
and the reports on its condition are 
more optimistic as the days go by, but 
on the other hand, the values that were 
over and beyond the amount of the in- 
surance are very considerable and there 
will have to be a lot of salvage before 
any of it redounds to the benefit of 
the insurance companies. 

The NATIONAL UNDERWRITER has had 
numerous requests for reprints of the 
article that appeared in the Aug. 27 
edition captioned “General Motors Ex- 
perience Is Being Carefully Assayed” 
and such are being made available at 
the price of 60 cents for 10, $2.50 for 
50; $4 for 100; $6.50 for 200; $12 for 
500 and $20 for 1,000. Reprints are also 
available at the same price on the arti- 
cle in the Aug. 20 edition “G. M. Gives 
Insurers Largest Single Risk Loss in 
History.” 


N. Y. Mariners Field Day 


The annual field day of New York 
Mariners Club has been set for Sept. 
27 at Wheatley Hills Golf Club, East 
Williston. John R. Tamm, Marine Of- 
fice of America, is chairman of the 
program committee. This affair will 
be mainly golfing, and there will be a 
soft ball game. Skipper E. J. Brill, 
Royal-Liverpool, will preside at the 
dinner. 
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But how did they start our 
car without your keys, 2 








Car-rustlers have ways, Cam, but 
don’t fret —it’s insured. THE 
CAMDEN agent will take care of 


us, all right. 


THE CAMDEN 


. Fine Insurance Aseciation 





CAMDEN, NEW JERSEY aa Known 
OUR SECOND CENTURY Agents It KEEPS 

















IT LETS THE PEOPLE SHARE 


The Insurance Company of Texas threw open the door of 
opportunity to the American people. By offering working men 
and women the opportunity to own their own insurance com- 
pany—to do business with themselves—the ICT has had 
phenomenal growth. 


Because these people have been quick to seize this opportunity, 
they are sharing in the profits of their company — and so are 
more than 3300 ICT agents in 21 states! The high-level produc- 
tion of these ICT agents is proof that a sound idea — an idea 
based on a grass-roots philosophy — still opens the door to suc- 
cess in America. 


THE INSURANCE COMPANY OF TEXAS FA; 


Jack Cage and Company, Managers os 


Owned by Union Members ¢ Building a Better America 








Ingebritson Takes 
Cook County Post 


Gordon L. Ingebritson has resigned 
as president and general manager of 
Michigan Adjustment Bureau of Lan- 
sing to become assistant manager of 
Cook County Loss Adjustment Bureau 
at Chicago. 

Mr. Ingebritson graduated at Uni- 
versity of Wisconsin and then was 
with General Motors Acceptance Corp. 
He was territorial manager when he 
left to join Western Adjustment at 
Chicago. He later was transferred to 
Grand Rapids, then to Sioux Falls and 
he served in various other places be- 
fore entering the air corps in the last 
war. 

e e e 

When he returned from military 
duty he returned to Western Adjust- 
ment as assistant inland marine and 
aviation superintendent at Chicago. 
Later his title was changed to general 
adjuster. 

In 1950, he became associated with 
D. B. Sherwood as assistant general ad- 
juster of National Board. His work 
there was mainly on _ catastrophies, 
making loss surveys in Detroit, and 
policy interpretation and handling the 
procedure of arbitration between com- 
panies. He joined Michigan Adjust- 
ment Bureau in February of 1952. This 
is one of the largest independent ad- 
justing firms in the middlewest with 
10 offices and a sizable staff. 





Appleman’s Relation With 
Counsel Body Is Clarified 


William E. Mooney, general counsel 
of Woodmen of the World of Omaha, 
was appointed editor of the Quarterly 
of Federation of Insurance Counsel, at 
the time of the annual meeting at Bed- 
ford Springs, Pa. He takes over from 
C. B. Robison of the Chicago law firm 
of Meyers & Matthias. Mr. Robison 
was also editor of the Quarterly during 


his period as president of the Federa- | 


tion. 


THE NATIONAL UNDERWRITER Was mis- 


taken in saying in its Aug. 27 edition 
that the editor of the Quarterly was 
John A. Appleman of Illinois. Mr. Ap- 
pleman did originate the Quarterly 
during his term as president of the 
Federation from 1950-52 and he was 
editor of it during that period. He is 
the author of the article unfriendly to 
health and accident insurance opera- 
tions that appears in the September 
Readers Digest. While Mr. Appleman 
was editor of the Federation of Insur- 
ance Counsel Quarterly, he caused to 
be reprinted there a blast at A. & H. 
insurance entitled “Jokers Cost Mon- 
ey,” that he had written for Mississippi 
Law Review. Subsequently when Mr. 
Robison was president of the Federa- 
tion and editor of the Quarterly, he 
caused to be printed in the Quarterly 
an article by Robert R. Neal, general 
counsel of North American Accident 
and former president of H. & A. Un- 
derwriters Conference, replying to the 
Appleman attack. 





Auditors to Hear Suydam 


S. M. Suydam of Fidelity & Casualty 
will discuss the problems arising out 
of premium discounts as applied to 
public liability insurance at the Sept. 
17 luncheon meeting of Mid-West In- 
surance Auditors Assn., at the res- 
taurant at 65 West Monroe street, 
Chicago. This group was formed about 
a year ago for exchange of ideas and 
group consideration of problems in the 
field in which the supervising auditors 
of stock companies operate. There are 
26 companies that are represented in 
the organization. J. A. Parkinson of 
Travelers is president and A. E. Forrer 
of Glens Falls is secretary. 



































A really sensible 





way to judge 


insurance printing 





1. Does the printer know what 
to do so that I will not have to go 
over every detail with him? 


2. Will the finished job have in- 
dividuality and will it look like it 
belonged to us rather than any in- 
surance company? 


3. Can I get the printed mate- 
rial when I need it? 


4. Can I also buy it at competi- 


tive prices? 


The answer to all of these ques- 
tions is yes when you send your 
work to us. 


Recording and Statistical 
Corporation 


100 Sixth Avenue, New York 13, N. Y. 
223 W. Jackson Bivd., Chicago 6, Illinols 
Plants at 
55 Old Colony Parkway 2815 N. Vermilion $8. 
Boston 25, Mass. Danville, til. 
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Form Excess Covers 
at New York as 
Reinsurance Unit 


Excess Covers has been organized at 
64 Wall street, New York City, by Ar- 
thur Von Thaden 
and William 
Schermerhorn who 
have purchased the 
business in force 
of the eastern de- 
partment of Excess 
Underwriters. 

The head office 
of the latter or- 
ganization recently 
was moved from 
New York to Chi- 
cago where it is 
being directed by 





Arthur Von Thaden 





Howard E. Mankin, executive vice- | 


president. 


Excess Covers will provide excess | 


and reinsurance markets, writing no 
direct business and dealing exclusively 
with producers and companies. 

Mr. Von Thaden formerly was presi- 
dent and chairman of Excess Under- 
writers. Before joining that organiza- 
tion in 1942, he was assistant to the 
president of Excess Ins. Co., which al- 
so now has moved its head office from 
New York to Chicago. Before that, Mr. 
Von Thaden was manager of the insur- 
ance department of U. S. Chamber of 
Commerce. He started in the business 
with Fidelity & Casualty where he sub- 
sequently became assistant statistician 
before going with Commercial Casu- 
alty as statistician. 

Mr. Shermerhorn has been resident 
vice-president of Excess Underwriters 
at New York. Before that for about 
10 years he was a reinsurance broker 


and consultant in both Philadelphia | 
and Chicago. His original reinsurance | 
experience was with Excess Ins. Co., | 
which he served as an assistant secre- | 


tary. 


California Agents Holding 
Series of Regional Meetings 


California Assn. of Insurance Agents | | 


is holding its fall series of regional 
meetings in three divisions. In northern 
California, Vice-president George O. 
Johnson is the principal speaker; cen- 
tral California, Paul Wolcott, secretary, 
aided by Trev A. Burrow, assistant ex- 
ecutive secretary, and southern Calif- 
ornia, President Robert E. Dawson, 
assisted by Executive Secretary W. F. 
Williams. 

Among the topics discussed at these 
meetings are the automobile insurance 
Situation, with particular emphasis on 
rate or classification changes; review 
of the association’s activities during the 
1953 session of the legislature, and the 
activities of the various committees. 

The northern California schedule in- 
cluded Marysville and Auburn, Aug. 
31; Sacramento and Oroville, Sept. 1; 
Napa, Sept. 2; Oakland and San Lor- 
enzo, Sept. 3; Richmond and Redwood 
City, Sept. 4. 

Central California-Bakersfield and 
Visalia, Aug. 31; Fresno and Merced, 
Sept. 1; Modesto and Stockton, Sept. 
2; San Jose and Aptos, Sept. 3, and Sa- 
linas, Sept. 4. 

Southern California-Lakewood and 
Laguna Beach, Aug. 31; San Marion 
and Los Angeles, Sept. 1; Culver City 
and North Hollywood, Sept. 2; San 
Diego and Fontana, Sept. 3. 


Texas Regionals Scheduled 


These district meetings of Texas 
Assn. of Insurance Agents, held in 
alternate years, will be held this year: 





| 











District I, Quanah, Oct. 20; District VII, 
Amarillo, Oct. 21; District XII, Lub- 
boek, Oct. 22. 

Other regional meetings are tenta- 
tively set for Abilene Nov. 10, San 
Angelo, Nov. 11, Temple Nov. 21, Den- 
ton Nov. 24, Tyler Nov. 25, New 
Braunfels Dec. 8, Baytoun Dec. 9, 
Odessa Jan. 19, El Paso Jan. 20, Corpus 
Christi Feb. 16, Pharr Feb. 17. 

It is planned to have speakers from 
the Texas board of insurance com- 
missioners, Texas Insurance Advisory 
Assn., Texas Automobile Service Office, 
automobile assigned risk plan and 
workmen’s compensation risk pool. 


F. R. Bell Clarifies Point 
Raised by David Butler 


From Frank R. Bell, president of the 
Patterson, Bell & Crane agency of 
Charleston, W. Va.: 

Noting Dave Butler’s statement in 
THE NATIONAL UNDERWRITER issue of 
Aug. 27, it is certainly not my inten- 
tion to get into a press argument with 
Mr. Butler; however to keep the record 
straight I do want to say that I did 
not state nor did I imply anywhere in 
my remarks at the recent White Sul- 
phur meeting that I was speaking the 
views of all the West Virginia agents. 


Mr. Butler had ample opportunity at 
the meeting to reply to my views. 

I am delighted that Mr. Butler 
agrees with me on one point, namely 
that “commissions should be on a per- 
centage of the premium and not on a 
fee basis”. That point, more than any- 
thing else, caused me to make the re- 
marks that I did, and that point, more 
than anything else, caused the legisla- 
tive to extend our fire statute to cover 
casualty coverages. 





Providence Washington has had its 
California license extended to include 
surety. 











“Fully informed, and sincerely interested in clients’ 
problems, he gains their confidence and respect” 


says PHIL J. BRAUN 


Braun & Braun Agency, Flint, Michigan 


Phil J. Braun Cleft), senior partner of one of Flint’s oldest and 
most respected agencies, knows a good fieldman. when he sees 
one — which helps explain Braun & Braun’s more than 30 years’ 
continuous affiliation with Fire Association-Reliance. A. Keith 
Ragel (second from right), our Marine Special Agent in the Flint 
area, runs through some attractive sales promotion aids for 
Mr. Braun and agency partners Howard G. Downing (seated), 
and Philip Jackson (“Jack”) Braun (right), Mr. Braun’s son. 
The senior Braun is a past president of the Michigan Association. 
“Jack” Braun is president of the Flint Association, and Mr. Down- 
ing is vice-president of the JCC in Flint. Keith Ragel, a popular 
figure in the Michigan Blue Goose, is also a member of the 


“Mariners,” Port of Detroit. 


“We can count on him to keep us 
posted on changes, and to evaluate 
new trends quickly and accurately” 
says WAYNE D. SHEPPARD 
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The Dearborn Agency, Inc., Dearborn, Michigan 


This appraisal of Special Agent Ragel comes 
from the vice-president of a leading Dearborn 
agency, Wayne D. Sheppard (upper). Both 
Mr. Sheppard and Henry J. McLaurin (lower), 
agency president, recognize the importance of 
up-to-the-minute information. And they know 
their Fire Association-Reliance man can be de- 
pended on to interpret new developments from 
an agency’s point of view. Mr. McLaurin, a 
public-spirited community leader, heads the 
Michigan Chapter of the Arthritis and Rheu- 
matism Foundation, and is a director of the 
state’s United Health and Welfare Fund. 






















“He meets our most rigorous test for 
fieldmen . . . thorough understanding 
of local problems” 


says ROSS K. BOWER 
The Bower Agency, Ypsilanti, Michigan 


No small praise for Fire Association-Reliance 
man Ragel — yet it is typical of similar com- 
ments on all our fieldmen by other outstanding 
agency men from coast to coast. Ross K. Bower, 
senior partner in The Bower Agency, is espe- 
cially conscious of the “local picture.” He 
served as mayor of Ypsilanti from 1940 to 
1947, and was recently named “Citizen of the 
Year for 1953” by the Ypsilanti Chamber of 
Commerce, 





Why not take a tip from these leading agency 
men, and find out for yourself how much the 
services of the Fire Association-Reliance man in 
your area can mean to you. Just write, and we'll 


have him call. 












SINCE 1817 


Synboliog Sacunrity 


Head Offices: 401 Walnut St., Philadelphia, Penna. Branches in 


Atlanta, Chicago, Dallas, New York, San Francisco, Toronto. 


Claims and settling agents throughout the world. 


Fire Association 
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National 
Notes for 
Producers 





How to 


Sell 
Accident 
Insurance 






Make it easy to buy—and you make it easy 






to sell. This is especially true of 
Accident Insurance. The following three 
simple steps will get you more premium dollars 
from Accident business: 
1) Quote what the prospect wants—quickly. 
2) Revising—to reduce or increase the cost 
and benefits fo fit the prospect’s pocketbook. 
3) Getting the signed application, 
underwriting information . . . and the check, 
when you make the sale. 
Our agents have learned how easy it is 
to sell Accident Insurance with the 
National Protector Policy and our 
special U-WRITE-IT Plan. 


NATIONAL OF HARTFORD GROUP 





Fire «+ Marine + Casualty 
NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
MECHANICS AND TRADERS INSURANCE COMPANY 
FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
TRANSCONTINENTAL INSURANCE COMPANY 
UNITED NATIONAL INDEMNITY COMPANY 





Western Department, Chicago 
Pacific Department, San Francisco 
Canadian Department, Toronto 
Metropolitan Department, New York 
Executive and Administrative Offices: Hartford 15, Connecticut 














RECOGNIZED AUTHORITIES ON 
VALUATIONS—INDUSTRIAL 
COMMERCIAL — RESIDENTIAL 


SINCE 1910 
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in all 


Principal Cities 
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O'Connell Asks Bureau to Shuck Rate 
Vows and Quit Being Fish in a Barrel 


Proposal that National Bureau of 
Casualty Underwriters companies 
cease to provide their competitors with 
a mark to depart from was made by 
Arthur M. O’Connell of Cincinnati, 
former president of Ohio Assn. of In- 
surance Agents in addressing the con- 
vention of Oregon Assn. of Insurance 
Agents. 

He expressed dismay that the 151 
bureau companies representing a total 
of 51 fleets, which he characterizes as 
the greatest accumulation of insurance 
knowledge in history, are struggling to 
retain $1 out of $3 premiums. He said 
the reason is that the National Bureau 
members are crucifying themselves 
“upon the twin altars of tolerance and 
pride and surrounding these altars are 
the stricken figures of many other 
companies who, while not members of 
the bureau, must for lack of other 
facilities follow the bureau...” 


He criticized the bureau for allegedly 
divulging all of its secrets to its most 
potent competitors. He contended that 
the bureau has been loading its rates 
to accumulate necessary facts and fig- 
ures which are then distributed free of 
charge to its business enemies. He said 
the bureau companies are walking the 
straight and narrow path with flags 
flying and bands playing and the “more 
elusive adversary” shoots them in their 
most exposed positions. 


The National Bureau is still the 
heart of the casualty business, he said, 
and its leaders have the power at least 
to stem the tide. He suggested that 
with the bureau in the lead all agency 
companies should unite in a reapprais- 
al of their operating procedure and rat- 
ing system. The manual could be con- 
tinued as an advisory document if 
necessary, but no one should be re- 
quired to submit to rating control 
against his wishes. The statistics should 
be in the public domain. There should 
be a release of all companies from ab- 
solute agreement to abide by any bu- 
reau rate. Two-thirds of the business, 
he said, now is written by companies 
which either deviate or have the right 
to do so. State filings have removed the 
need for any industry discipline, if it 
ever existed. 


Mr. O’Connell went on to predict 
that the fire accounts may leave the 
agency ranks “whenever the opposi- 
tion sees fit to pull the plug” just as 
the automobile business has gotten in- 
to “unfriendly hands”. If so, this will 
be due to refusal to acknowledge the 
existence of competition, he said. He 
said that the agency companies and 
their service organizations are playing 
into the hands of the most bitter com- 
petition of the agents. That is, they 
are furnishing the competitors with 
statistics, figures, loss records, loss ad- 
justment facilities, reinsurance, rating 
bureau services so that the competitors 
are able to capture the best business 
and leave the agents to struggle with 
the bad risks. 

In some quarters, he said, there is a 
hue and cry that agents must sur- 
render a part of their commissions. 
“Clip off a part of the easily identifi- 
able dollar and all will be well,” he 
said. Except in isolated unimportant 
cases, he said the cost of operation of 
unorthodox competitors who register 
little or no “commission” is rarely less 
than 10 or 12 percentage points below 
that of the agency companies. This 





proves that they spend nearly as much 
as do the agency companies in acquir- 
ing business. If the insurers bring the 
agents within 10 or 12 percentage 
points of the competitors “we'll lick 
their socks off and we will take our 
reduced income from whatever pre- 
miums is developed in order to turn the 
trick,” he said. 

In a gradual way, he said, the com- 
panies have resigned dominion over 
their own affairs and have delegated 
supreme authority to organizations, so- 
cieties, bureaus and associations that 
lack the inclination, incentive and 
background and desire to wage com- 
petitive warfare. 


White Shifted to Boston 


Homer O. White, Jr., has been ap- 
pointed an assistant manager of the 
Boston service office of North America. 
He joined the company in 1946 and has 
been in charge of its field office at 
Charlotte, N. C. 


a ii 


¢ | 
Constitution | 
Insurance 


07 




















REINSURANCE 


FIRE and ALLIED LINES 


Henri G. Ibsen 


President 


90 JOHN STREET 
NEW YORK 38 
NEW YORK 

















- 


XUM 








ich 
ir- 
the 
ige 
ick 
ur 
re- 
the 


ver 
ted 
so- 


ind 











YIIM 


September 3, 1953 


HieNATIONAL UNDERWRITER 





13 








Follmann Protests 
Readers Digest 
A. & H. Article 


Joseph F. Follmann, Jr., manager of 
Bureau of A. & H. Underwriters, has 
written the editor of Reader’s Digest 
protesting the false inferences, half- 
truths, and harmful innuendoes of the 
article on A. & H. policies in the Sep- 
tember issue of that magazine. He de- 
plores the fact that the article is obvi- 
ously out of focus because it makes 
the rare exception appear to be the 
rule. Mr. Follmann reviewed the article 
in manuscript prior to publication and 
does note that this distortion is far less 
in the published article than in the 
original manuscript. 

Commenting on the caption above 
the title of the article, which states 
that the “big print gives it to you and 
the little print takes it away,” he won- 
ders why Amos and Andy, as intelli- 
gent entertainers as they are, are 
quoted as authorities on insurance 
matters. The laws in the vast majority 
of the states have for many years made 
it impossible for this quote to be cor- 
rect, he writes, and the author, who 
has a 25-volume work on insurance 
law and practice, should be well ac- 
quainted with that fact. 





Navarre OKs Installment 


Fire Policy For Michigan 


LANSING—Use of an_ industrial 
type fire policy in Michigan permitting 
premium payments on a long-term, 
weekly installment basis, has been ap- 
proved by Commissioner Navarre. 

The commissioner said it is the first 
time any form of industrial fire policy 
has been introduced in the state al- 
though this method of payment is com- 
on on life and A. & H. policies. 

This type of policy, the commissioner 
said, is authorized only for household 
effects and is not applicable to build- 
ings. It fills a need for coverage by 
persons of small means or limited in- 
come, many of them tenants whose 
chief property consists only of house- 
hold effects, he said. 

Commissioner Navarre, conceding 
that collection and over-head costs for 
this plan of coverage are higher than 
the usual advance premium plan and 
that the actual premium thus becomes 
higher for similar coverage, said he 
felt there is a need for such a policy 
so persons could cover household ef- 
fects where the value is nominal for a 
very low weekly premium. He said he 
was convinced that previously, because 
of the higher initial cost of the an- 
nual payment policy, a large segment 
of the public had been without insur- 
ance. 

Home of New York, department au- 
thorities said, plans to inaugurate the 
plan in Michigan. 





Ky. Assn., 1752 Club Elect 


Kentucky Assn. of Mutual Insurance 
Agents at its annual convention named 
as president J. C. Willis of Ashland. 
He succeeds Milburn Stone of Louis- 
ville. Other officers are: Guy Koonce, 
Mayfield; Joe Carver, Somerset, and 
Bob Jamison, Georgetown, vice-presi- 
dents; E. N. McCrackern, Cynthiana 
secretary-treasurer. 

The 1752 Club named B. L. Wash- 
ington of Huntington, W. Va. as its 
president. Other officers are: Ed 
Brown, Nashville, vice-president and 
Leigh Felton and Floyd Guthrie, both 
of Louisville, joint secretary-treasurer. 





$350,000 Ky. Warehouse Blaze 


LOUISVILLE—Heavy fire losses 
were suffered at Lexington, Ky., Aug. 
29, when the large Shelburne Tobacco 
Warehouse Co., (brick) a block long 


and half block wide, was totally de- 
stroyed,. along _with 400 hogsheads, or 
about 400,000 pounds of tobacco, ware- 
house equipment trucks, and a quan- 
tity of paint, tar, roofing, and other 
materiais. The adjoining Gay & Wilson 
tobacco warehouse was damaged, as 
were about 20 residences nearby, some 
severely. The two warehouses belonged 
to the Central District Warehousing 
Corporation, a growers co-operative 
organization. The nearby Young’s Dry 
Cleaning Co., building was scorched 
and lost a lot of glass. Loss was esti- 
ated at as high as $350,000. It was Lex- 
ington’s fourth major warehouse fire 
in two years, with total damage around 
$2 million. 

Lexington is the largest loose leaf 
auction sales market in the world, and 
also a large storage center. 


Second $100,000 Fire 


LOUISVILLE—A fire on Aug. 30, 
caused loss estimated at $100,000 or 
more, at the Ashland Oil & Refining 
Co., plant at Leach, Ky. Said to have 
been caused by an error in pump op- 
erating, causing an overflow that be- 
came ignited, it was the second large 
fire at the plant within about a month, 
the earlier fire also causing damage of 
around $100,000. 





Improve your service... 


increase your income 


“Life selling is really easy using Prudential’s 
Life Department Plan,” continues Paul Matheson, 

“and it adds appreciably to our income. In fact, 

by offering an improved, more complete insurance 


service, we’re writing more general insurance, too.” 


SELL PRUDENTIAL LIFE! 


BRE REE ERR EE 
MAIL THIS COUPON TODAY! 


TO: BROKERAGE SERVICE - 


Clears Continental 
Casualty of Direct 
Writing Charge in Wis. 


J. L. Ashton, state national director 
of Wisconsin Assn. of Insurance 
Agents, sent out a letter in which he 
set the records straight on the charge 
that Continental Casualty had been 
soliciting business directly in Wiscon- 
sin. 

Mr. Ashton pointed out that this was 
a welfare fund case on which Conti- 
nental was invited to quote and on 
which the fund trustees were to name 
the agent or the broker. Mr. Ashton 
added that Continental was not ac- 
cused of direct writing but of direct 
solicitation and in the instance of wel- 
fare fund business it is sometimes dif- 
ficult for trustees immediately to agree 
on an agent or broker. 





Dallas Assn. to Hear O’Connor 


James C. O’Connor, executive editor 
of “Fire, Casualty and Surety Bulle- 
tins,” of The National Underwriter Co., 
will be the principal speaker at the an- 
nual meeting of Dallas Assn. of Insur- 
ance Agents, Sept.11. Dallas Assn. of- 


“We’re getting more out of LIFE 
-. With PRUDENTIAL” 
writes Paul A. Matheson, Partner, Matheson and Matheson, Chicago, Illinois 


THE PRUDENTIAL, 


i want to know more about Prudential’s LIFE DEPARTMENT PLAN 
and how it will make LIFE sales easier for me. 


icers for the new term will be elected. 
Retiring presdent is Arthur E. W. Bar- 
rett. Mr. O’Connor at the conclusion of 
his formal talk will conduct a fire and 
casualty question-and-answer period. 





Tex. Commissioners Board 
Cuts Assessments 


Assessments levied on companies 
which were based on the earned pre- 
miums for maintenance of the main 
branches of the casualty division of 
Texas Board of Insurance Commis- 
sioners have been sharply reduced. Ac- 
cording to Garland A. Smith, casualty 
commissioner, the cuts were made 
since “the money is not needed at this 
time.” 

Funds involved are motor vehicle, 
which can be assessed one-fifth of 1% 
of annual premiums; workmen’s com- 
pensation, assessible three-fifths of 
1%, and general casualty, which can 
be assessed two-fifths of 1%. 

In that order last year’s assessments 
came to .08 of 1%, the reduction bring- 
ing assessments to .04 of 1%; .3 of 1%, 
making the rate .15 of 1%; and 3 of 
1%, new rate, .15 of 1%. Also, in that 
order the funds brought in $164,000, 
$208,000 and $103,000. 
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"The Proof of the Pudding. ..1n 180, « secretary re 


corded in the Phoenix’ minute book: “Insurance from loss or 
damage by fire hath been found a measure of great importance 
to the happiness of families and hath given additional security 
to commercial transactions.”’ Phoenix justified these words by 
its prompt settlement of claims following the conflagrations in , 
Baltimore, Boston, Chicago, and San Francisco. Today, as. ° 

always, Phoenix-London stands for security and peace of mind. ° 
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CCnix- 
PHCENIX ASSURANCE CO., Ltd. 


COLUMBIA INSURANCE COMPANY 
UNITED FIREMEN’S INSURANCE CO. 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 
LONDON GUARANTEE & ACCIDENT CO., Ltd. 
PHENIX INDEMNITY COMPANY 


3 London 
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AN INVITATION 
TO 
PROGRESSIVE AGENTS 


WRITE FOR 
FULL INFORMATION ON OUR 
MULTIPLE LINE WRITINGS 


R. N. HIATT, AGENCY SUPERVISOR 


vont INDIANA LUMBERMEN 


States Home Office: 429 N. Pennsylvania Street 


Indianapolis 9, Indiana 














Ga. Agent Replies 
to Cravey Charges 


Harry D. Gurley of the Savannah 
Insurance Agency at Savannah, Ga,, in 
response to an inquiry from THe Na- 
TIONAL UNDERWRITER, has written re- 
garding the charges lodged against him 
by Commissioner Cravey of Georgia: 

“Some two years ago I was cited by 
Mr. Cravey on_ several ridiculous 
charges and although they were all 
disproved he seemed to delight in giv- 
ing to the newspapers three or four 
times a complete list of these charges 
even though I was cleared,” he said. 
“This publicity just about wrecked my 
local agency business.” 

“Constant pressure from service per- 
sonnel for liability coverage (which 
they could not obtain) caused me to 
take a trip to Dallas, to see if I could 
obtain a company who would write 
this. I finally obtained agreement of a 
small company, Southern Standard 
County Mutual. They discharged their 
obligations in a most satisfactory man- 
ner until June, 1953, when the ques- 
tion of whether their charter was 
broad enough came up. The board of 
insurance commissioners of Texas, aft- 
er ascertaining that any and all out- 
standing liabilities were adequately 
taken care of allowed the company to 
dissolve. All policies were rewritten by 
Home Service Lloyds, a newly formed 
company. 

“Mr. Cravey has me eited for giving 
out two applications for this insurance 
in December, 1952, and buying money 
orders and mailing them to Jackson- 
ville, Fla., for transmittal to Texas in 
order that the service men could obtain 
insurance. 

es e e 

“My agency has not in many months 
even had these applications on hand 
as they are now distributed (mostly by 
mail) to the base. These applications 
are mailed to the National Automobile 
Insurance Association’s nearest office 
and transmitted to Texas. National Au- 
tomobile (in which I, of course, have 
an interest) acts as broker for Home 
Service Lloyds. 

“T feel that Mr. Cravey has over- 
stepped himself with his press release 
which was not only incorrect but ac- 
cused me of actions not covered at all 
by his citation. If there is any possible 
cause for action against Mr. Cravey, I 
intend to file this action at the earliest 
possible moment.” 


McBride Is New Owner 


Paul M. McBride, who resigned as 
Cleveland manager of Western adjust- 
ment, has acquired the ownership of 
the Spencer-Patterson agency at Find- 
lay, O. J. V. Patterson will continue as 
an associate of the agency and Lloyd 
A. Light, who has been with the office 
18 years, will remain active. Mr. 
McBride graduated at Northwestern 
and had been with Western Adjust- 
ment 20 years. He was a navy officer 
in the last war and he was Toledo 
manager of Western before going to 
Cleveland. The agency that he heads 
dates back 75 years. 


P. L. Harrison, Sr., Retires 


Perry L. Harrison, Sr., superinten- 
dent in charge of liability underwriting 
for Aetna Casualty at Atlanta, retired 
Sept. 1 after 40 years with that com- 
pany. He has been at Atlanta for 25 
years. He was given a farewell party 
by his Aetna associates and friends. 
Mr. and Mrs. Harrison will make their 
home at Clearwater, Fla. 











Smith, Stone, Snyder Shifts 
Dwight Smith of Smith, Stone & 


Snyder is recuperating at his country 
home near Wichita from a second heart 
attack. Howard Snyder of the agency 
has retired and is now living at For- 
sythe, Mo. on Lake Taneycomo. R. E. 
Lindstrom, son-in-law of Mr. Snyder, 
also has retired from the agency. Stan- 
~ Ayres is a new member of the 
irm. 





Features for Wisconsin 


Annual Meeting Announced 


“Public Relations—and You” has 
been selected as the theme for the 
annual meeting of Wisconsin Assn. 
of Insurance Agents at Hotel Schroeder, 
Milwaukee, Oct. 19—21. While the pro- 
gram has not been completed, several 
features have been anounced by Paul 
H. Mast, executive secretary. 

A néw year-around fire prevention 
program, as well as a program of 
institutional advertising for local 
boards and agents, will be presented 
at the pre-convention dinner Monday 
evening for local board officers. The 
state officers and directors will meet 
earlier in the day. 

A portion of Tuesday morning’s pro- 
gram will be devoted to discussions of 
association problems, such as_ the 
“commission problem.” The banquet 
and floor show are scheduled for that 
evening. 

A new feature Wednesday, the final 
day, will be a farm-writing agents 
panel breakfast. A general production 
panel will be presented Tuesday after- 
noon. A luncheon with a prominent 
speaker will conclude the convention 
Wednesday noon. 





Beebe Heads Committee 


President M. E. Peterson of Western 
Undewriters Assn. has appointed Philip 
S. Beebe, Hartford Fire western man- 
ager, as chairman of the order of busi- 
ness committee for the semi-annual 
meeting of W.U.A. at White Sulphur 
Springs, Oct. 19-21. Special cars will 
leave Chicago from the Central Station 
at 1 p.m. Oct. 16, returning at noon, 
Oct. 22. 





New Protection Service 


U. S. Fire Protection Engineering 
Service has been organized at Kansas 
City. It is an independent fire protec- 
tion engineering organization which 
will offer a supplemental service to 
that of company or city fire depart- 
ments and insurance inspection ser- 
vices, or take care of these needs where 
they do not exist. 

Frank H. Gage is the president. The 
staff consists of a number of experi- 
enced fire prevention and protection 
engineers, and they will be available 
for nation-wide service. 





Uses Scotchlite Emblem 


Citizens Mutual Auto of Howell, 
Mich., has gotten out an automobile 
emblem that is screened on black in 
in traffic yellow scotchlite. This color 
combination gives high daytime visi- 
bility and at night the scotchlite back- 
ground glows by reflected light. It is 
applied to the bumper by an adhesive. 


Galt Yakima County Speaker 


Tom Galt of Aetna Fire spoke on the 
new dwelling broad form at a luncheon 
meeting of Yakima County (Wash.) 
Insurance Assn. 








Jim W. Hinton of Okmulgee, has 


been appointed to the Oklahoma in- | 
dustrial commission to fill the vacancy | 


created by the resignation of Paul H. 
Long of Anadarko. 





Hamilton Bates has withdrawn from 
the Bates, Lively & Pearson agency, 
Portland, Ore. It will continue under 
the old name as a parnership com- 
posed of Philip M. Lively and David 
W. Pearson. 
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COMMENTS - TRENDS - OBSERVATIONS 


Infirmities Are Cited of Claims That 
Un-Insurance Creates Tax Savings 


A monograph on the claimed econo- 
mies of self-insurance in the physical 
damage field has been prepared by 
Charles W. Ferguson, assistant general 
manager of Oil Insurance Assn., for 
the benefit especially of O.I.A. person- 
nel who encounter this argument from 
time to time. Mr. Ferguson was 
prompted to put this into concise writ- 
ten form, he said, because of an edito- 
rial in The National Underwriter on 
un-insurance vs. self-insurance and al- 
so by recent news articles on un-insur- 
ance. The monograph follows: 


It is a common notion that all prop- 
erty insurance premiums are a direct 
full expense against corporate net 
profit. Even some professional insur- 
ance buyers regard premium reduction 
by un-insurance or by “self”-insurance 
deductibles as just so much money 
saved for profits. But corporation fed- 
eral income tax regulations have quite 
a bearing upon such thinking and there 
is more to it than meets the casual 
eye. 

Consider a $1 million property fire 
coverage at a 1% rate, which would 
invoice a premium of $10,000. The cor- 
porate insured’s net profit for divi- 
dends to shareholders is not necessarily 
$10,000 less because of that insurance 
purchase. Presuming that the insured 
has net earnings above the $25,000 tax 
schedule minimum exception, the $10,- 
000 premium expense against profit 
will be reduced considerably. If insured 
is subject to the maximum excess prof- 
it tax levy of 82%, the $10,000 premi- 
um payment will reduce dividend pay- 
ing profits by only $1,800. If no excess 
profit levy is taxed but only the nor- 
mal 52% tax rate, then the net cor- 
porate profits are reduced by only 
$4,800 for the $10,000 insurance pre- 
mium purchased. 


But assuming that no excess profit 
factor is encountered, and since it is 
expected that the excess profit tax 
schedule will be moderated or that it 
will die soon, the 52% basic corporate 
tax rate alone can be considered with 
interesting conclusions. Fire under- 
writing loss experience over many 
years shows rather consistent general 
recovery to insured, in losses collected, 
of about half of premiums paid. At 
least such is considered by authorities 
as the norm at which rate schedule 
adjustments are made. Therefore it 
could be argued that our hypothetical 
insured should get loss recovery of 
approximately $5,000 of his $10,000 
paid premium and which actually de- 
pleted his net earnings at most by 
only $4,800. Moreover, insured also 
enjoys a major or catastrophe loss pro- 
tection beyond the usual average run 
of losses here contemplated. 

There is a shallow level for small 
or nuisance losses, at which any in- 
demnification plan of insurance is im- 
practical, solely because of the expense 
of adjustment, both to insured in pre- 
paring his claim, and to the carrier for 


| processing. A $100 franchise or claim 


aseeaad 


waiver has had growing popularity and 
recognizes this. 

However, when a loss claim reaches 
substantial amount, insured or other- 
wise, it must also be considered in pre- 
paring the tax return. When a cor- 
poration receives indemnifaction for an 
insured loss and it is promptly and 
fully spent for damage restitution 
without gain, no tax or profit effect 
is involved. But where there is no in- 
surance, or otherwise a material “self’’- 
insurance deductible in coverage, the 
insured can only tax return his un- 
insured loss, to the limit of the de- 
preciated property or invested capital 
value lost. Frequently insured have, 
with Bureau of Internal Revenue ap- 
proval, depreciated property taxable 
values far lower than actual, real or 
usable values. Fast tax write-off agree- 
ments between the government and in- 
dustry soon leave a corporation with a 
high real valued and exposed property 
which is all or nearly all tax depreci- 
ated. A substantial loss to such heavily 
tax depreciated and un-insured prop- 
erty can result in nothing but a direct 
reduction of profit and a direct surplus 
appropriation is necessary to restore 
the loss and damage. 

Thus, it would appear that under 
current federal income tax terms, and 
those expected to prevail for quite 
some time yet to come, there is only 
the most theoretical economy of pre- 
miums by a “self”-insurance plan, and 
moreover, that when highly depreci- 
ated but good usable properties are 
exposed to loss, “self-insurance has 
little if any tax benefits possible to 
reduce direct surplus/profit depletion. 





Describes Competitive Use 
of Non-Agency Insurers by 


Agents for Entree Purpose 


From a local agent at Pittsburgh: 

It has been reported that one of the 
latest methods for stock company 
agents to pursue is to make use of the 
non-agency companies in connection 
with surveys. The non-agency compa- 
nies allowing no commission whatso- 
ever is the means of an entree to solicit 
new business on the basis of making a 
survey for a prospective buyer. The 
agent already on the line or a company 
has no chance whatsoever of meeting 
this new and very latest kind of com- 
petition. 

The prospect is approached on the 
need of a survey and is assured of a 
tremendous discount or savings in 
compensation cost. The savings is so 
drastic and attractive to the buyer that 
full and complete information is usual- 
ly furnished by handing over all ex- 
isting policies to the agent or broker 
to enable him to make a comprehen- 
sive report. 


The plan followed is something as 
follows: If the compensation line is 
carried in one of the bureau or confer- 
ence companies, then a non-agency 
company is recommended and the sav- 
ings in cost is perhaps 20 to 30%. That 
means a tremendous savings to start 


with. The survey covers all of the fire 
and other casualty and allied lines such 
as auto, automobile fleets and bond 
business. The non-agency company 
does not allow any commission. That 
feature is overcome by the fact that 
the commission on the balance of the 
prospect’s other lines is or should be 
substantial and permits the agent or 
broker who represents the leading 
companies to offer his services freely 
on the compensation line. If, for ex- 
ample, the compensation is carried in 
a non-agency company, where the sav- 
ings may be equally attractive. 
e ~ _ 

It is possible to build up a huge pre- 
mium income in a comparatively short 
time. The plan is not copyrighted; it 
may be followed by any other agent 
equipped to make a survey and who is 
able to use a non-agency company as 
an entree and may be followed by 
other agents any place anywhere, and 
is one method where non-agency in- 
surance companies can be used to great 
financial advantage. The leading stock 
companies will not object as long as 
they are favored with sufficient pre- 
mium volume in other lines. 





Expect Helicopter 
Use to Expand in 
Post-Korea Days 


At first glance it would seem a far 
cry from the recently settled Tidelands 
off-shore oil dispute to the insurance 
rate on helicopters. But supplying such 
items as perishable foods, emergency 
equipment and the like to drilling plat- 
forms which may be only two miles 
off shore but not be accessible—due 
to the condition of the shoreline—ex- 
cept by a long, round-about trip by 
boat, is expected to be one of the im- 
portant functions of the helicopter. 

At present, because of the Korean 
war, there are no more than about 75- 
100 helicopters in commercial use in 
the United States. Production now, 
however, is expected to climb steadily 
since the military will not be demand- 
ing the total output as heretofore. 


Present insurance rates are on a ret- 
rospective basis, with a minimun and 
maximum rate according to experi- 
ence. 

Although there have been recorded 
in California some pilot deaths, and 
government statistics taken in 1950 
showed a rate of 26% major accidents 
to all private helicopters in that year, 
the experience lately has not been so 
highly disastrous. 

A case in point is Helicopter Air 
Service, Chicago’s copter airmail carri- 
er. Insured by Aero Associates, this 
organization has recently completed a 
record-breaking four years of opera- 
tions free of major accident. There was 
no hull damage—which with rotary- 
wing aircraft can easily be very major 
if the rotor hits a solid object, since 
this can tear out the transmission and 
leave little else but a valueless hulk. 
Workmen’s compensation claims were 
very minor and there was only one 
liability claim—not serious—which, in 
fact, was not the fault of the copter 
service, since a mail clerk walked right 
into the moving torque or stabilizing 
propeller on the back of an idling heli- 
copter. 


Helicopter Air Service flies 19 trips 
daily between Chicago’s Midway air- 
port field postoffice and the downtown 
postoffice roof and also makes three 
circuits over 155 miles of southern, 
western and northern routes to 44 Chi- 
cagoland communities. The company’s 
planes have carried 11,525,000 pounds 
of mail and have flown 1.3 million 
miles without accident. Also, 95.6% of 
all scheduled trips were completed, 
weather accounting for those that 
were not. The planes were flown 24,- 
500 hours, with four of the six operated 
flying over 4,000 hours each, also a 
mark not yet approached by any other 
civil or military copters. 

Actually, today’s helicopters have 
reached the point in safety of construc- 
tion and performance where major 
accidents should be virtually nil. Only 

(CONTINUED ON PAGE 24) 
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Meet your HOM Etown Insurance Ageot 
HE KEEPS THE HOME FIRES FROM BURNING! 
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F IRE PREVENTION WEEK, October 4-10, offers 
unusual opportunities for the insurance 
agent to win greater recognition for himself 
and his agency...play a major role in com- 


munity activities...and do more business! 


The Home is paving the way for you with 
big, full color advertisements like the one 
shown on the opposite page. Appearing in 
national publications, these advertisements 
will be read by an estimated 48,000,000 
people—your clients and potential policy- 
holders. You can take advantage of this 
advertising in your area by using the special 
material provided by The Home without cost 
to you. This material includes advertisements 
ready to go into your local newspapers, post- 
ers, sample speeches and other sales aids. 


Your Home fieldman will be pleased to sup- 
ply you with all you need. Why not plan to 


_< get the most out of Fire Prevention Week 


by aking him for this material today? 


>THE HOME® 
 Gusuronce Company 


+ Home Offic ice: ‘59 Maiden Lane, New York 8, N. Y. 
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Meet your HOMEtown Insurance Agent 





HE KEEPS THE HOME FIRES FROM BURNING! 


Your Home Insurance agent is a handy 
man to have around when the leaves start 
falling! He knows that even a harmless- 
looking leaf fire can suddenly blaze 

into danger. He is an expert on safety 
and his keen sense of community welfare 
makes him a true public servant. Fall 
and winter, spring and summer, your 
insurance agent works for you and your 
family, your friends and neighbors, 

your entire community. 





a * 


As an independent businessman in 
your community, the insurance agent has a 
real stake in local progress and prosperity. 
That’s one reason he does so much to 
protect the property and possessions of 
homeowners and businessmen alike. Another 
reason: he’s a good friend as well as a 

good counselor! 








Your HOMEtown Agent can serve 
you well—sce him now! 





In the century since its founding in 1853, The Home 
has worked constantly to help firemen get better equipment and to help 
prevent fires. Insurance and fire-fighting are partners in protection. 







i: B As a full page in 
teenie §6four colors, this 


w THE HOME ve ad will appear in: 
CPusuvance Company 


Home Office: 59 Maiden Lane, New York 8, N. Y. ROS 
FIRE . AUTOMOBILE . MARINE ’ 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance . Fidelity and Surety Bonds 





Saturday Evening Post 
Sept. 26 


U. S. News & World Report 
Sept. 25 


Se Business Week — Sept. 26 
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The Home, through its agents and brokers, is America’s leading insurance protector of American homes and the homes offmmn LL teem' 134 


Better Homes & Gardens 
Oct. 


Nation’s Business — Oct. 
Pathfinder — Oct. 
Successful Farming —- Oct 
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Over 1,750,000 

Car Owners are 

in Good Hands 
with 


ALLSTATE 


INSURANCE COMPANY 
Home Office, Chicago 




















ADDITIONAL MARKET 
FOR FIRE COVERAGE 
NOW AVAILABLE! 








ALBION INSURANCE COMPANY 


LONDON, ENGLAND 


NATIONAL INSURANCE & GUARANTY CORP., LTD. 


LONDON, ENGLAND 








DIRECT and REINSURANCE 


Representation in America 
Through 


GRIFFITHS, TATE, LTD. 


309 W. Jackson Bivd. Chicago 6, Ill. 
TELEPHONE TELETYPE 
WAbash 2-7577 CH 2785 


CABLE 
TayTaTaTe 








Orr Outlines Bad Points of Proposed Changes 
in International Aviation Treaties 


George W. Orr, director of claims of 
U. S. Aviation Underwriters, strongly 
opposed adoption by the U. S. of the 
Rome Convention on local aircraft ac- 
cidents or proposed changes in the 
Warsaw Convention on international 
accidents in his address before the 
insurance section of American Bar 
Assn. at Boston. 

The most important question about 
the changes in the Warsaw Convention 
is whether there should be any revi- 
sion at all during a period of fluctuat- 
ing inflation and political chaos, Mr. 
Orr said. While the present Warsaw 
Convention is not perfect, it has given 
general satisfaction and many of its 
ambiguities have been cleared up in 
the American courts. There are filings 
of ratification or adherence from 86 
nations, making this the most success- 
ful treaty regulating private liability 
relations. To present a new treaty now 
to these nations and particularly to the 
Senate, he said, will run the chance of 
losing the present treaty that has re- 
ceived this remarkably high unanimi- 
ty. 

* v + 

Changes in the Warsaw treaty are 
now being considered at Rio by the 
legal committee of International Civil 
Aviation Organization. Generally 
speaking, Mr. Orr remarked, the pro- 
posed draft appears capable of causing 
more confusion, greater cost to every- 
one concerned—carrier and public— 
and causing far more expensive litiga- 
tion; everything that the present con- 
vention was created to avoid. For ex- 
ample, the greatest cause of litigation 
in the present Warsaw treaty, the es- 
cape from limitation, is retained but is 
expressed in different language, of- 
fering new avenues for legal contro- 
versy. Why are the members of the 
ICAO legal committee so insistent up- 
on an escape clause? Mr Orr asked. 

Some of the principal causes of mis- 
understanding in litigation in the ex- 
isting convention are the voluminous, 
impractical and unnecessary require- 
ments with respect to traffic docu- 
ments. Mr. Orr commented that the 
elimination of such unnecessary re- 
quirements is among the principal 
legitimate reasons for the existing dis- 
cussions, but while the proposed revi- 
sion eliminates some requirements, it 
retains others that appear unnecessary 
or do not appear to have a value com- 
parable to the penalties imposed in 
case of omission. “Because of these 
penalties, the revised requirements 
create additional and unlimited lia- 
bilities and invite far more litigation 
than those in the present convention, 
many of which have been settled by 
previous litigation.” 
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The most controversial question in 
these discussions is the plan of raising 
the limit of liability for wrongful 
death. There is a real demand, particu- 
larly from the United States, for in- 
creasing this limit substantially, Mr. 
Orr remarked, adding that he cannot 
help but believe this demand is based 
rather on U. S. standards than average 
international standards. Presently the 
Warsaw Convention has a death limit 
of $8,300 in U. S. money. The $8,300 
limit is just about right and is not far 
out of line with U. S. standards when 
imposed liability is considered, Mr. Orr 
declared. The U. S. air coordinating 
committee’s economic division in its 
only attempt to determine the real 
value of this limit, noted that the 125,- 
000 gold francs provided in the exist- 





ing convention in terms of U. S. dol- 
lars increased from $4,898 in 1929 to 
$8,292 by January, 1953. Thus, the 
gold value in currency has increased 
to 169% of the 1929 level while the 
cost of living index has gone up 156%, 
resulting in an 8% increase in buying 
power of the gold franc within the 
United States. “The conclusion must be 
that if the limit was right in 1929 it is 
right today,” Mr. Orr stated. 
e J 

“A limit must be an average, not a 
provision for extreme cases. Above 
average protection is easily available 
through insurance. An established lim- 
it, although technically a maximum, 
becomes the usual demand. Where lia- 
bility is imposed, there is little pro- 
tection against excess demands. A lov- 
ing (or greedy) family insists the loss 
is maximum whether for infant or 
breadwinner. And the higher the max- 
imum, the more inviting (and lucra- 
tive) is the temptation to sue for the 
limit. Almost all claims are settled 
without suit. Such settlements consti- 
tute a far more normal average value 
for an average limit...The greatest 
service that the Rio meeting could do 
the nations will be to discontinue the 
Warsaw revision topic,” he declared. 

The text of the Rome Convention 
has been put into final shape, and it is 
now up to each nation to ratify the 
treaty or adhere to it in its own way. 
Senate consent is necessary in the 
U. S., and Mr. Orr said an effort will 
undoubtedly be made to push ratifica- 
tion through as soon as possible under 
the guise of present U. S. leadership 
in international affairs. Ratification by 
the United States should be opposed, 
according to Mr. Orr, who related a 
number of objectionable provisions in 
the treaty. 

+ * e 

He said it is an invasion of national 
and state sovereignty with respect to 
local accidents, superseding local law 
in connection with local claims. It im- 
poses absolute liability, whereas the 
basic theory of U. S. law is that lia- 
bility should be based on fault. In- 
creased limits of liability are provided 
for each accident, even though absolute 








liability is imposed, both for P.D. and | 
B.I. or death. The limit is based upon | 


weight of aircraft and there is no ab- 
solute top limit. For instance, 
limit on wrongful death or injury is 
$33,167, while in the United States only 


the | 


one state has a limit as high as $25,- | 


000. The average in this country is 
$15,000 and the average for many 


foreign nations which set a limit is | 


less than the $8,300 in the Warsaw 
Convention. 

The limits actually mean little since 
there is an escape provided, depending 
solely upon a factual situation. If the 
plaintiff is successful in satisfying a 
court or jury that the damage was 
caused by a deliberate act or omission 
of operator or of agents, the operator’s 
liability is unlimited. 

a a e 

The convention applies only to for- 
eign operators. High verdicts are sup- 
posed to come principally from U. S. 
courts. If a U. S. air liner is wrecked 
in U. S. territory, the carrier gets no 
protection from the convention but is 
subject to unlimited verdicts permis- 





sible under local law, whereas U. S. | 
citizens could only recover from for- | 


eign air lines for the limits provided 


by the convention. The treaty also | 


limits action to the country in which 
the accident occurs and provides judg- 


XUM 








, OF j 





we_taa 


September 3, 1953 


HkeNATIONAL UNDERWRITER 








ments of foreign courts may be ex- 
ecuted in the defendant’s own country 
without judicial review or challenge on 
the merits. 

The treaty requires compulsory in- 
surance. 


Agents Watch Minn. Study 
of Cash Sickness Plan 


ST. PAUL—Agents are watching 
with interest a study being made in 
Minnesota by an 1l-member council 
named by Governor Anderson to con- 
sider the possibilities of a cash sick- 
ness plan for Minnesota. 

It has been suggested that a com- 
mittee of agents be named to watch 
the council’s work and use its in- 
fluence to keep it away from the state 
fund idea and see that if such a plan 
is proposed, it is operated under a 
free enterprise system as workmen’s 
compensation is handled 

The council is made up of repre- 
sentatives of labor, Minnesota State 
Medical Association, women’s organi- 
vations, the legislature and business 
and industry. Insurance is not repre- 
sented except by George French, chair- 
man of the insurance committee of the 
lower house of the legislature. Prof. 
Kenneth Anderson of the law college 
of University of Minnesota is chair- 
man. 


G.A.B. Changes in California 


Fred A. Morrison has been appointed 
manager at Palm Springs, Cal., for 
G.A.B. He has been with Chalfont 
Adjustment Co. there. In his new posi- 
tion he replaces Robert W. Bachman, 
who is being transferred to Chico as 
manager. He in turn replaces R. R. 
Hullin, who is entering the agency 
field. 

G.A.B. is locating a resident adjust- 
er at Santa Maria, he being John H. 
Hagan, formerly of San Luis Obispo. 








Stahl Succeeds Chase with 


Iowa State Traveling Men's 


Dutton Stahl, formerly assistant 
secretary of Iowa State Traveling 
Men’s, has beens appointed secretary 
to succeed the late Currie C. Chase. 
Mr. Stahl has been a director and as- 
sistant secretary since 1939 and prior 
to that was a trust officer in a Des 
Moines bank. 

Mr. Chase, who died at Iowa Meth- 
odist hospital at Des Moines of a heart 
ailment at the age of 74, had been 
a director of the association since 1918 
and secretary since 1936. He had 
served the past year as president of 
International Federation of Commer- 
cial Travelers Insurance Organizations, 
in which he had long been active. 





“Technical” Fine In Mich. 


Commissioner Navarre has assessed 
a $25 fine against E. J. Quick of the 
Easton & Quick agency, Muskegon, for 
a “technical violation” of the Michigan 
law. 

The section violated is that prohibit- 
ing transaction of business with a 
governmental unit by an officer in that 
governmental subdivision. Commis- 
sioner Navarre said Mr. Quick had 
admitted an infraction in that his agen- 
cy had handled some county business 
while Mr. Quick was a member of the 
board of supervisors. 

Gerrit Hasper, Muskegon Heights 
agent, had filed a complaint in the 
case. Mr. Quick had explained at the 
time that he had not profited personal- 
ly from commissions on the business. 
He since has resigned as a city com- 
missioner and hence is no longer a 
supervisor. 





At Marion, O., Albert W. Kette has sold 
his interest in the Kette-Torrance agency to 
his partner, James B. Torrance but will con- 
tinue with the agency. 





NEW ENGLAND INSURANCE COMPANY 
MICHIGAN FIRE AND MARINE INSURANCE COMPANY 








THE SPRINGFIELD GROUP 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY SPRINGFIELD, MASS. 
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Ups Weekly Indemnity Limit 
The weekly indemnity limit on 

health insurance has been increased by 

Connecticut General Life. This raises 





the weekly indemnity limit to $125, an 
increase of $25 over the old rate. The 
company’s accident indemnity limit 
has been $125 for some time. 















































About a week ago a group of students from the local high school 
called on me and requested that | help them organize a fire 
prevention campaign. In need of proper material, | called the 
Pawtucket Fieldman and he left me enough to conduct a dozen! 
Fire prevention in the home—fire prevention in the factory— 
fire prevention in school—fire prevention in our forests. 
| have always found Pawtucket Mutual anxious to help in local civic 
affairs because the prestige of the agent is increased and, as the 
old adage goes, ‘an ounce of prevention is worth a pound of cure.” 


Our 1954 scenic desk calendar is now available. A copy 
may be obtained by writing us at the address below. 


INCORPORATED 1848 


PAWTUCKET MUTUAL 


INSURANCE COMPANY 
26 MAPLE STREET, PAWTUCKET, RHODE ISLAND 











LONG HAUL TRUCKS 





2292 University Ave. 


GASOLINE TRANSPORTS 


COLLISION AND FTW COVERAGES 
Admitted Stock Company Facilities 
in the States of 
Minnesota, Wisconsin, lowa and Illinois 


WL. §-. Unneson 


E. N. KRAPU, Manager 
Ph. Nestor 4889 


Co. 


St. Paul 4, Minn. 
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ACCIDENT 


A. & H. Companies Studying 


Cover for Retired Workers 


Companies writing A. & H. insurance 
are now studying the question of how 
to provide that form of coverage for 
retired workers, in view of the wide- 
spread interest among life companies 
and agents at the present time in re- 
tirement plans. 

The basic purpose of A. & H. insur- 
ance as now written is to protect 
earned income and those on the retire- 
ment rolls would not, of course, be 
eligible for it on that basis. One idea 
that is under consideration is to put 
it on somewhat the same basis as paid- 
up life insurance, with the insured 
making extra premium payments dur- 
ing their working years to provide the 
protection after retirement. 








Name Conference Chairmen 


Committee chairmen of H. & A. Un- 
derwriters Conference have been ap- 
pointed by H. Lewis Rietz, Lincoln Na- 
tional Life, the president. The commit- 
tee assignments named 289 appointees 
from 137 companies. The committees 
and their chairmen are: 

Blanks, S. F. Conrod, Loyal Protec- 
tive Life; business standards, E. A. Mc- 
Cord, Illinois Mutual Casualty; claims 
relations, E. J. Faulkner, Woodmen Ac- 
cident; conservation, Frank L. Barnes, 
Ohio State Life; conventions, J. B. 
Donnally, Pan-American Life; costs, G. 
M. Grady, Monarch Life; disability co- 
ordinating, R. L. Paddock, Time; edu- 
cation, W. J. Huggan, Progressive Life; 
finance, R. J. Wetterlund, Washington 
National; group, G. N. Watson, Crown 
Life; hospital and medical, Don R. Hod- 
der, Woodmen Accident; legal, John A. 
Henry, Continental Assurance; medical 
directors, Dr. W. H. Scoins, Lincoln 
National Life; membership, Jarvis Far- 
ley, Massachusetts Indemnity; memori- 
als, Paul Clement, Minnesota Commer- 
cial Men’s; non-cancellable, W. E. 
Wright, Pioneer Mutual Life; planning, 
Robert R. Neal, North American Ac- 
cident; public relations, Frank S. Van- 
derbrouk, Monarch Life; social insur- 
ance, Neville Pilling, American Guar- 
antee; special risks, C. D. Scott, Great 
American Reserve; standard provi- 
sions, Dudley Porter, Jr., Provident 
Life & Accident; statistical, John H. 
Miller, Monarch Life; taxation, W. 
Russell Arrington, Combined, and un- 
derwriting, C. M. Barry, Ohio State 
Life. 





More Bureau Speakers 


The keynote speaker at the meeting 
of Bureau of A. & H. Underwriters Oct. 
6-8 at Seigniory Club, Montreal, will 


be Clarence J. Myers, president-elect 
of New York Life, whose topic will be 
“A Life Insurance Executive Looks at 
the Accident & Sickness Business.” 
Other speakers have been scheduled 
in addition to those previously report- 
ed. Manton C. Eddy, Connecticut Gen- 
eral Life, will discuss “Group Insur- 
ance—Today and Tomorrow” at the 
opening session. William deV. Wash- 
burn, president of American Health, 
will talk on “Hospital Insurance— 
Where Do We Go from Here?” to lead 
off the second session, and the opening 
speaker at the third day’s meeting will 
be Francis S. Perryman, Royal-Liver- 
pool group, on “The Expense Factor.” 





Wright New Wis. President 


Wisconsin State Assn. of A. & H. Un- 
derwriters at the annual meeting at 
Nakoma Country Club, Madison, elect- 
ed Gibson Wright, Continental Casu- 
alty, Eau Claire, as the new president. 
The regional vice-presidents are F. E. 
Chase, Woodmen Accident, Green Bay; 
Alex S. Dorman, Illinois Mutual Cas- 


ualty and Wisconsin National Life, , 


Racine; Charles H. Gilbert of Madison; 
Dale B. Potts, Continental Casualty, 
Milwaukee; Arthur Wellens, Time, 
Fond du Lac, and George R. Welter, 
Washington National, Eau Claire. Leo 
Packard, Packard agency, Milwaukee, 
was reelected secretary, and the treas- 
urer is Eugene Malone, Time, Milwau- 
kee. Gene Ebersol, North American 
Life & Casualty, Milwaukee, is Inter- 
national association director for Wis- 
consin. 





Edwards Seattle Speaker 


Charles F. Edwards, general agent at 
Seattle of New York Life, will speak 
at the Washington Assn. of A. & H. 
Underwriters first fall luncheon meet- 
ing Sept. 9 at Seattle. 

A report on the International con- 
vention at Chicago will be given by 
C. H. Tull, Provident Life & Accident, 
Seattle. 





The Louis Medill A. & H. general 
Agency of Continental Casualty 
at New York has moved to new air- 
conditioned offices at 220 West 42nd 
street. 








Northwestern Mutual 


Names Ray Special Agent 


James S. Ray has been appointed 
special agent by Northwestern Mutual 
Fire Assn. to assist J. R. McFarland, 


working out of Denver, and in Wyo- 


ming. 


Mr. Ray was formerly with Simpson| 


& Co., general insurance, Denver, as 
an underwriter and field representa- 
tive. Prior to this, he was an examiner 
in the engineering department of the 
Los Angeles office of the Pacific Board 
of Fire Underwriters. 


MIDWEST UNDERWRITERS - 
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of the Michigan Association. Other new * 2 ‘T= = 
officers are Russell Bradley, another GOMpanies’ First Six Months Results 
former president of the state associa- Increase or 
tion, vice-president; Frederick McOm- = Decrease in Premiums Premiums 
ber, secretary t : ” ssets Surplus Surplus First Six First Six 
norm y, and Irving Stell, treas June 30 June 30 from Dec. 31 Months 1953 Months 1952 
es . $ $ $ $ $ 
Bell Made District Manager Cosmopolitan Mut. Cas. nn... 12,606,948 3,054,849 227,171 «4,293,196 —-_3,376,955 
trig " . Fireman’s Fund .......... 70,061,169 12,461,079 95,700 21,775,787 21,501,612 
of Phoenix in California . Granite State Fire .... . 10,747,892 4,221,932 —247,168 2,760,103 2,646,083 
Convention Dates London, Assurance  21/265;652 8,684,481 —309,549 4,742,392 4,650,050 
eo . Manhattan F. & M. .... 6,599,038 2,694,390 —71,489 1,473,007 1,423,685 
Seige gee Bell, special agent of Phoe Metropolitan Fire _..... 8,761,752 1,748,927 99,058 1,527,969 2,002,313 
nix of Hartford, has been promoted to New Hampshire Fire . 44,916,018 16,160,829 —1,797,693 9,785,819 9,381,566 
district manager at San Jose, Cal. re ‘ Prov. Wash. Indem. ....... . 5,217,075 2,976,220 —197,765 1,515,250 897,266 
Mr. Bell entered the local agency ftia'Rsatang® Ae tmnusl Samowwt Ercridence, woshingch “——— aGuabagl | aezle —iaieame aR, 
business at San Jose after military sept. 11-12, New Mexico Agents, annual, La Transport, Tex. . 2,407,309 616,056 40,857 1,482,317 818,828 
service in 1945, and joined Phoenix in Fonda hotel, Santa Fe Western National . 15,464,027 6,146,810 122,835 2,479,365 3,099,314 


1948. 

John E. Frost has been named spe- 
cial agent to assist Mr. Bell. He got his 
insurance start in a local agency after 
his war service. He was recalled to 
duty in 1950 and upon his return join- 
ed Phoenix. 


Hughes Gets Pa. Field Post 


Raymond Hughes has been appoint- 
ed special agent in central eastern 
Pennsylvania for Fireman’s Fund 
group. He will have charge of casualty, 
surety and automobile lines with head- 
quarters at Harrisburg. 

Mr. Hughes joined the indemnity 
department of Fireman’s Fund at New 
York in 1946. He has been manager of 
the burglary department at New York. 
He recently became a C.P.C.U. 


Bent Joins Aetna in Ohio 


Charles L. Bent has been appointed 
special agent of Aetna Fire at Colum- 
bus, O., to succeed Joseph R. Jones, Jr., 
who resigned to enter the local agency 
business at Columbus. Mr. Bent, a 
graduate of Tufts College and a navy 
veteran, has had previous field experi- 
ence. 


Ward to North British 


North British group has appointed 
William Ward as state agent in North 
Carolina. He will have headquarters 
at Greensboro in association with C. C. 
Carson, state agent. 

Mr. Ward has been in the fire busi- 
ness in North Carolina for nearly 25 
years except for service in the navy 
during the war. For several years he 
has been with a general agency there. 


DuPriest Shifts in Texas 


Dennis B. DuPriest, Jr., has been 
appointed special agent in southeast 
Texas for Fireman’s Fund group. He 
will have headquarters at Houston. 

Mr. DuPriest entered insurance with 
the fire division of the Texas board of 
commissioners. He attended Texas A. & 
M. and University of Texas, and has 
a distinguished war record. He has 
served as a special agent of Fireman’s 
Fund in southwest Texas for five years. 


Tompkins Kan. State Agent 


Paul D. Tompkins of Kansas City 
has been appointed Kansas state agent 
for Boston and Old Colony, with head- 
quarters at Topeka. 








Wichita Agents Elect 


New officers elected by Wichita 
Assn. of Insurance Agents at its annu- 
al meeting are; President, Marc Benja- 
min; vice-president, Scott Gardner, 
Wheeler, Kelly, Hagny; secretary, Hen- 
ry V. Schott. Mr. Schott has been 
either asssistant secretary or secretary 
for 30 years, except for two 2-year 
periods. 

B.P.L. Carden, assistant general ad- 
juster of National Board, who has 
been in charge of its Wichita catastro- 
phe office, was the speaker. 


Mundus Ann Arbor Chief 


William J. Mundus has been elected 
president of Ann Arbor Assn. of In- 
surance Agents, succeeding William T. 
Dobson. Mr. Mundus is the son of 
Joseph W. Mundus, a former president 


Sept. 13-15, Insurance Advertising Conference, 
annual, Sky Top Lodge, Poconos, Pa. 

Sept. 13-15, Pennsylvania Assn. of Insurance 
Agents annual, Bedford Springs, Pa 

Sept. 13-14, Vermont Agents, annual, Lake Mor- 
ey Inn, Fairlee. 


Sept. 14-15, Michigan Agents, annual. Grand 
1otel, Mackinac Island. 
Sept. 14-15, Texas Assn. of Mutual Fire & 


Storm Insurance Companies, annual, Driskill 
hotel, Austin. 


Sept. 14-15, Utah Agents, annual, Newhouse 
hotel, Salt Lake City. 
Sept. 14-16, South Dakota Agents, annual, 


Alonzo Ward hotel, Aberdeen, S. D. 

Sept. 14-16, International Claim Assn., annual, 
Sagamore, Bolton Landing, Lake George, 
NR. ¥. 


Sept. 14-16, Montana Agents, annual, Butte. 


Sept. 15-18, Society of C.P.C.U., annual meet- 
ing and seminar, Bellevue-Stratford hotel, 
Philadelphia. 

Sept. 16-18, Mutual Loss Research Bureau, 
Mutual Loss Managers’ Conference, Edgewa- 
ter Beach hotel, Chicago. 


Sept. 16-18, Ill. Assn. of Mutual Insurance 
Companies, annual, Pere Marquette hotel, 
Peoria. 


Sept. 17-18, Minnesota Agents, annual, Radis- 
son hotel, Minneapolis. 

Sept. 18-19, Nevada Agents, annual, Las Vegas. 

Sept. 20-21, Insurance Federation of North Da- 
kota, Fargo. 

Sept. 20-23, Idaho Agents, annual, Sun Valley 
Ledge, Sun Valley. 

Sept. 21-23, American Mutual Alliance, Insur- 
ance forum, Hotel Somerset, Boston. 

Sept 22-23, New Hampshire Agents, annual, 
Wentworth hotel, Portsmouth. 

Sept. 23-25, New Jersey Agents, 
Haddon Hall, Atlantic City. 

Sept. 24-25, South Carolina Agents, annual, 
Francis Marion hotel, Charleston. 

Sept 28-Oct. 1, National Assn. of Insurance 
paw. annual, Hotel Statler, Washington, 


annual, 


Oct. 3-7, National Assn. of Casualty & Surety 
Executives, annual, The Greenbrier, White 
Sulphur Springs, W. Va. 

Oct. 5-8, Bureau of A. & H. Underwriters, 
annual, Seigniory Club, Montebello, Can. 
Oct. 5-9, International Assn. of Industrial Ac- 
cident Boards and Commissions, annual, 
Hotel Del Coronado, Coronado, Cal. 
Oct. 8-10, Colorado Insurors Assn., 
Broadmoor hotel, Colorado Springs. 
Oct. 11-14, Federation of Mutual Fire Com- 

panies, annual, San Francisco. 

Oct. 11-15, Natl. Assn. of Mutual Insurance 
Companies, annual, San Francisco. 


Oct. 12-14, Ohio Agents, annual, Toledo, Secor 
hotel. 


annual, 


Oct. 12-14, National Assn. of Mutual Insurance 
Agents, annual, La Salle hotel, Chicago. 

Oct. 14, Connecticut Agents, annual, Hotel 
Bond, Hartford. 

Oct. 14-16, Insurance Accountants Assn., an- 
nual conference and business show, Belle- 
vue-Stratford hotel, Philadelphia. 

Oct. 18-20, Kansas Agents, annual, Broadview 
hotel, Wichita. 

Oct. 19, Rhode Island Agents, annual, Shera- 
ton-Biltmore hotel, Providence. 

Oct. 19-21, Wisconsin Agents, annual, Schroeder 
hotel, Milwaukee. 

Oct. 19-21, S.E.U.A., semi-annual, 
N.C, 

Oct. 19-21, Western Underwriters Assn., White 
Sulphur Springs, W. Va. 


Oct. 19-23, National Safety Congress and Ex- 


Pinehurst, 


position, National Safety Council, annual, 
Chicago. 
Oct. 20-21, Massachusetts Agents, annual, 


Sheraton Plaza hotel, Boston. 

Oct. 22-23, Tennessee Agents, annual, Patten 
hotel, Chattanooga. 

Oct. 25-27, Arizona Agents, annual, Westward- 
Ho hotel, Phoenix. 

Oct. 26-27, Missouri Agents, 
President, Kansas City. 

Oct. 29-30, Nebraska Assn. of Insurance Agents, 
Hotel Fontenelle, Omaha. 

Nov. 2-4, California Agents, annual, Biltmere 
hotel, Los Angeles. 

Nov. 10-11, National Assn. of Independent In- 
surers, annual, Park Plaza and Chase hotels, 
St. Louis. 

Nov. 12-13, American Management Assn. Ins. 
Conference, Drake hotel, Chicago. 

Nov. 15-17, Kentucky Agents, annual, Brown 
hotel, Louisville. 

Nov. 16-17, Illinois Agents, annual, Pere Mar- 
quette hotel, Peoria. 


annual, Hotel 











Nov. 16-18, Indiana Agents, annual, Claypool 
hotel, Indianapolis. 

Nov. 19, Casualty Actuarial 
Biltmore, New York. 

Nov. 30-Dec. 4, N.A.I.C., midyear, Sans Souci 
hotel, Miami Beach, Fla 


Dec. 16, Eastern Underwriters Asen., annual, 
Roosevelt hotel, New York City. 


Society, Hotel 








Security, New Haven, Has 
6-Month Underwriting Loss 


Security of New Haven in its June 
30 report shows assets of $29,129,774 
and policyholders’ surplus of $10,207,- 


079, a decrease of $881,190. 

In the six months the net premiums 
written were $7,289,058, increase in 
reserve for unearned premiums, $282,- 
779. The underwriting loss was $175,- 
757, while investment income totaled 
$254,775. 

Connecticut Indemnity at the six 
month point had assets of $16,203,791 
and the surplus was $4,959,432, a loss 
of $304,536. The earned premiums in 
the six months were $4,504,741, and 
the company had an_ underwriting 
loss of $276,784. Investment income 
amounted to $205,262. 
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SPECIAL AGENT 


A growing Multiple line company offers an 
excellent opportunity for an ambitious 
young man to become a permanent part 
of our organization. If you are experienced 
in agency work and have a thorough knowl- 
edge of fire and casualty coverages, want 
to get ahead and willing to work and 
travel we have a place for you. We are 
located in a large Southern city with excel- 
lent living conditions. Address U-16, The 
National Underwriter Co., 175 W. Jackson 
Blvd., Chicago 4, Ill., giving name, address, 
age and experience. All replies will be 
kept confidential. 


UNUSUAL OPPORTUNITY 
Recently organized Retrospective Casualty Com- 
pany desires the services of a promotion-minded 
man. This man must be interested in big earn- 
ings and know how to bring in business. Casualty 
Company is closely affiliated with fast-growing 
Life Company. 


Profit sharing and stock purchases may be 
arranged. Opportunity to be elected to high 
executive position when ability has been proven. 
Earnings from all sources should be in the five 
figure bracket. 


Box U-20, The National Underwriter Co., 175 


W. Jackson Bivd., Chicago 4, Ill. 








FIELDMEN WANTED 


We have openings in States west of 
the Mississippi for special agents in 
a fast growing Multiple Line Com- 
pany. Write us, advising territory 
preferred, giving age, experience, 
etc. 

Cimarron Insurance Company, Inc. 

Cimarron, Kansas 








FIELDMEN 


Georgia No. Carolina 
Florida So. Carolina 


Southern multiple line company will consider 
applications from fire men experienced in these 
states. 

Company is new with assets about three mil- 
lions, has thoroughly experienced and capable 
top management with aggressive and progress- 
ive plans bn development of its home territory 
—the South. 

Address U-19, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Illinois. 








ASSISTANT DEPARTMENT 
MANAGER 


Excellent opportunity in our home office for 
experienced automobile and liability under- 
writer. Please give age and details ef expe- 
rience in first letter. 

American Indemnity Company 

P. O. Box 1259 

Galveston, Texas 








SOUTH DAKOTA RESIDENT 


Successful eight-year recording fire and casualty 
agency wants fieldwork or territory with over- 
ride. Offers excellent background, connections, 
underwriting and claims experience plus ambi- 
tion. Prompt, detailed reply to all proposals. 
Address U-I5, The National Underwriter Co., 
175 W. Jackson Blivd., Chicago 4, lil. 








AVAILABLE 


Experienced Fire, Casualty and Surety Producer, 
to represent multiple line company in western 
Nebraska, Wyoming, or Northern Colorado ter- 
ritories as Special Agent. A practical knowledge 
of company and agency operations. Salary open. 
Address U-I7, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 








WANTED 


Experienced casualty and surety production man, 
married and between ages of 28 and 45, as 
manager of Syracuse, N. Y., service office, 
N. Y. S. & O., of a national company. Excellent 
salary for qualified man. Submit résumé. Ad- 
dress U-I8, The National Underwriter Co., 175 
W. Jackson Blvd., Chicago 4, Ill. 








WANT TO BUY AGENCY 


Successful Insurance Executive wishes to buy 
substantial Insurance agency or part interest, 
preferably on West Coast. Address U-22, The 
National Underwriter Co., 175 W. Jackson Bivd., 
Chicago 4, Ill. 








FIRE UNDERWRITER 


Man to head fire insurance department grow- 
ing insurance company about to enter fire field. 
Capable of setting up procedures, records, 
forms, etc. Nebraska-lowa acquaintance desir- 
able, salary open. Include age, experience, etc. 
in first letter. All inquiries strictly confidential. 
Write—Universal Surety Company, 803 
National Bank Bidg., Lincoln, Nebraska. 
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Multiple Line for 62 


Years, Still Going Strong 


J.C. McKay of Tampa, Fla., who re- 
cently got into the news as a result of 
the maturity of two life insurance poli- 
cies, is 85 and has been in insurance 62 
years. He has been a solicitor for Penn 
Mutual Life for 62 years, has held 
power of attorney for U.S.F.&G. for 40 
years, has been general agent of Safe- 
guard of the London & Lancashire 
group, controlling Florida, for about 
25 years, and has been state agent of 
American Equitable of the Corroon & 
Reynolds group for 31 years. 

For the first 15 years of his insur- 
ance career he did nothing but life 


insurance and stood 5th to 10th among 
company producers. For the last ten 
years he has done practically no life 
insurance business. 

The occasion for the article in the 
newspapers was the payment of two 
$1,000 policies by Gulf Life that ma- 
tured Aug. 1. These were on the non- 
participating endowment plan and he 
paid 20 premiums of $165.14. 

o e 


* 

He said he has pains and aches iike 
old men do, but so far as he knows 
there is nothing wrong with his anato- 
my. He drives his own car, likes to 
take a look at the girls and occasional- 
ly quaffs a drink of liquor. He is a 
steward in the Methodist church, does 
a little cussing, plays a little poker, and 





DIRECTORY OF RESPONSIBLE 


B INDEPENDENT ADIUVUSITLERS ‘ 


all in all is in very fine shape physi- 
cally, financially and religiously. 

His association with American Equit- 
able is, as it is with the other com- 
panies, quite close. While he doesn’t 
call on agents personally as frequently 
as he did in past years, he still gets 
around, and he has built a very fine 
loyalty among producers. 





Open House at Denver 


Nearly 300 agents from Colorado, 
New Mexico and Wyoming attended an 
open house at the new Fireman’s Fund 
service office at Denver. President 
James F. Crafts and Vice-president 
Louis W. Niggeman were on hand from 
the home office. 


Fla. Meetings Continue 


Another meeting to acquaint insure | 
ance people in Florida with the 
changes embodied in 1953 legislation - 
was held at Panama City recently 
with Commissioner Larson and seven 
of his assistants on hand to outline the 
new features and answer questions, 
The first such gathering was at Jack- 
sonville. Others are being held at 
Tampa, Orlando, Tallahassee, Pensa- 
cola and Miami and then there will be 
another meeting at Jacksonville. 

The insurance department is opening 
additional field offices at Panama City, 
Bradenton, Melbourne and Daytona 
Beach especially to handle agent ex- 
amination affairs. 











CALIFORNIA 


ILLINOIS (Cont.) 











CASUALTY, ALL LINES AUTOMOBILE 


BEN |. HAYMAN 
INSURANCE ADJUSTER 
1150 WILSHIRE BOULEVARD 
LOS ANGELES 17, CALIFORNIA 
Telephone: MAdison 9-3027 fe 
30 YEARS OF SATISFYING SERVICE 











Adjusters All Lines 


E. 8. GARD & CO. 


Chicagoland Claims—Since 1920 
175 W. Jackson Blvd. WAbash 2-8880-1 





COLORADO 





KEMPNER CLAIMS SERVICE 
— ROCKY MOUNTAIN STATES — 
INSURANCE ADJUSTERS 


ALL LINES 
1068 Gas & Electric Bidg., Denver, Colorade 











Telephone Tabor 5736 








WASHINGTON, D. C. 





DICKSON Adjusting Company, Inc. 
Jas. F. Dickson, Jr. 


NEW ADDRESS 
1001 Conn. Ave., N.W. (6) Republic 7-3201 
Annapolis, Md. Branch—42 State Circle, Phone 2649 








FLORIDA 





MIAMI 
RAYMOND N. POSTON, INC. 


Adjusters all lines 
0 Street 





P Cd 
16 North fg St.. Lake Worth 
Refer to Miami Office 








LEHNHARD-BURGESS 


CORPORATION 


MIAMI 


Adjusters for ail lines 
Phone 9-4708 2828 Biscayne Bivd. 








F. POMEROY, JR. 


Vv. H. POMEROY JOSEPH D. POMEROY 
POMEROY & POMEROY, Adjusters 
205 Exchange Bidg. Jacksonville 2, Fla. 


Office Phones — 3-9091, 3-9092, 3-9093 
Night Phones — 9-4606, 9-6197, 8-3563 
BRANCH OFFICE 
330 Brent Bidg. Pensacola, Fla. 
Office Phones — 3-5626, 3-5627, 3-5628 
Night Phone — 3-599! 











ILLINOIS 





Yay Pnone Harrison i-938i 
Night Phone SHeldrake 3-5319 


JAMES J. HERMANN CO. 
175 W. Jackson Bivd. 
SL 4, eee 

DJIUS AUTO OBILE 
INLAND | MARINE - CASUALTY 
“. Il) —Merchants Natl 
nk Bidg Aurora 6-111" 
waukegen Tll.—222 No. Genesee 
Bidg., Majestic 3-0936 
Servicing Northern Illinois and 
Indiana- —Southern Wisconsin — 
aut nweeterr Michigan 








MARYLAND 


OHIO (Cont.) 





DOUGLAS E. SCHOOLEY 
Adjusters — All Lines 
1101 N. Calvert St. PLaza 2-7729 
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Outlines Problems of 
Depreciation and 
Partial Loss 


A review of the legal problems in- 
volved in determining depreciation on 
partial losses was given the insurance 
sanction of American Bar Assn. of Bos- 
ton by Wilfred G. Howland, secretary 
and general counsel of Springfield 
F. & M. 

Tracing the legal history of deprecia- 
tion in partial loss cases in the various 
states, Mr. Howland said a majority of 
states have adopted one or another of 
three rules to ascertain in the recov- 
ery in event of a partial loss: 

1. Replacement loss less depreciation 
(limited to physical depreciation in 
some states, but others take obsoles- 
cence into account as well); 

2. Replacement cost without sub- 
tracting depreciation, or 

3. Difference in value immediately 
after loss from the value immediately 
before loss. 


Of the three rules generally applica- 
ble to partial losses, the one that 
squares with the basic principle of in- 
demnity and affords a reasonable guide 
to insured in determining insurable 
value and to the companies in deter- 
mining the amount of loss, Mr. How- 
land said, is replacement cost less de- 
preciation, with depreciation given its 
broad meaning as exemplified in situ- 
ations where obsolescence is a mate- 
rial factor. 

The theory to work upon, Mr. How- 
land declared, is that the insured should 
incur neither economic gain nor loss 
if he is adequately insured and suffers 
a partial fire loss. If the insured’s re- 
covery for a sizeable partial loss to a 
building that is obsolete or run down 
is sufficient to pay for complete re- 
pairs with new materials, the insured 
gains from the fire. 

The rule for partial loss recovery 
that is fair and equitable to the insured 
and contemplated by the standard fire 
policy is that of replacement or repair 
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cost less depreciation, provided depre- 
ciation was materially sustained by 
the structure prior to the fire. 

If the agents in appropriate cases 
would point out the possibility of re- 
placement insurance and the clients 
are educated with respect to the in- 





demnity that is afforded by the stand- 
ard fire policy, much would be ac- 
complished toward eliminating “this 
shoal upon which many an otherwise 
amicable loss adjustment has found- 
ered.” 





Expect Helicopter Use in 
Post-Korea Days 


(CONTINUED FROM FEATURE PAGE) 
the most adverse weather conditions 
or a very careless or incompetent pilot 
would be responsible for major dam- 
age, which is certainly true also of the 
fixed-wing aircraft. 

Even with complete power failure, 
a safe landing (auto-rotation) can 
easily be made. The copter’s rotor con- 
tinues to revolve at about its normal 
3,000 revolutions per minute, and by 


coming in to a landing, using forward | 
speed, this and the rate of descent can | 
be arrested just before the landing | 
skids touch the ground by altering the | 


pitch of the rotor (“flaring out’). 


Incidentally, one of the safety fea- | 
tures discovered through experience | 
has been the replacing of landing 
wheels with steel skids turned up on | 
each end. This permits landing without | 


danger of being dumped over by 
wheels catching in various rough- 
ground hazards. Normal landings have 
been made in extremely rough fields 


and even on the ties of a railroad track | 
with no damage to the skid-type gear | 


or the helicopter itself. 


In addition to Aero, private copters | 


in this country are also insured by 


Associated Aviation Underwriters, | 


writing Los Angeles Airways; U. S. 
Aviation, New York Airways; 
North America. 


Expected this fall in the U. S. is the | 
unveiling of the designs for the first | 
40-to-50 passenger helicopter at the | 


Sikorsky division of United Aircraft 
Corp. This, airline men say, may un- 
lock a short-haul air travel mass mar- 
ket. Sikorsky, a pioneer in U. S. heli- 
copter development, is expected to 
bring out a commercial adaptation of 
the giant S-56 military copter, which 
was developed under a cloak of mili- 


tary secrecy and is now being readied | 


for its first flight. 


Among other helicopter manufactur- | 


ers actually working on, or in the de- 
signing stage of, big-ship construction 
are Piasecki Helicopter Corp., Bell 
Aircraft Corp., Hiller Helicopters and 
Gyrodyne of America. 

Helicopter progress is also being 
made in foreign countries. Noteworthy 
in Sabena’s, the Belgian airline, begin- 
ning on Sept. 1 regular passenger serv- 


and 








ice between Brussels, Antwerp and | 


Rotterdam. Lille, France, may later be | 


added to the schedule. 





U. of Minn. C.P.C.U. Courses | 


C.P.C.U. classes will be given at the | 
main campus of University of Minn- | 
esota, commencing Sept. 28. The in- | 
surance principles and practices parts 
will be given by the C.P.C.U. panel | 
while Dr. Ben Sutton of the university | 
will give the first semester of ac- | 
counting, finance and agency manage- 
ment, and Dr. Nelson will give the | 
second semester course. 


| 





What are they looking for? 


Security in one form or another. And, for most of them 
you can do nothing. They are beyond your boundaries. 


How about the people within your scope—your 
insureds, specifically—are you selling them enough 
of the right kind of insurance? Basic to that, of 
course, is renewal of Fire and allied coverages in line 
with TODAY’S values. That’s one 
road to security—one they can count on. 
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Hynes Gives Plain Talk 
at NACCA Convention 


(CONTINUED FROM PAGE 1) 
boy into line.” 

Mr. Hynes said that the casualty 
business could price itself out of busi- 
ness by continuing to raise the rates. 
The remedies that would then come 
about would not be to the liking of 
plaintiffs’ attorneys, he said. 

Mr. Hynes said one of his claim su- 
pervisors told him that he doesn’t have 
trouble with NACCA but with the 
young attorneys who read the press re- 
leases of NACCA and ask $2,500 for a 
$250 case. 

Mr. Hynes said both sides are inter- 
ested in seeing the laboring man get 
his full rights under the workmen’s 
compensation act, that injured parties 
receive just awards, although they may 
differ on what is a just or adequate 
award. Neither side can condone the 
tactics of lawyers carrying an adver- 
tising kit with photostatic copies of 
settlement drafts to convince clients 
that if they sign up they will hit pay 
dirt. The insurers agree with NACCA 


that what is being dealt with is a 50 
cent dollar, but not a 5 cent dollar. 
Both sides should be interested in 
weeding out fraudulent and grossly ex- 
aggerated claims and the man who will 
sell his soul and opinion for a price to 
either side. Both sides should be in- 
terested in seeing that nuisance cases 
do not jam up the calendar. Both 
should be interested in settling claims 
that are on the up and up at a fair and 
reasonable value. 

The thinking members of NACCA 
believe that if the combination of lia- 
bility without fault and awards with- 
out restraint continues and expands, 
insurance rates will rise to levels be- 
yond the reach of the average motorist. 
Then if the system of jurisprudence 
and private enterprise insurance can- 
not keep up with the change, it will 
be abandoned. He said both sides frown 
on lawyers who send clients to certain 
doctors in order to get a medical re- 
port to present along with a property 
damage claim so as to get a higher 
PDL settlement. 

The casualty business is not in com- 
petition with NACCA and NACCA 
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should not feel that it is in competition 
with insurance. Excessive verdicts will 
be just as damaging to NACCA in the 
long run as they are to the insurers. 


Taylor of Oregon Blasts 


Auto “Super Classification” 
(CONTINUED FROM PAGE 9) 
added. He went on to ask the agents if 
they make any attempt to explain to 
policyholders what they are getting for 
the premium dollar, if they go out of 
their way to service assigned risk ap- 
plicants who, “when the chips are 
down, will be the ones voting against 
private insurance 
gents, there is really very little that 
you can do to make the companies 
assume their social obligation, but as 
informed citizens you can help produce 
legislation which will compel automo- 
bile liability insurers to fulfill their 
obligations to the people of Oregon if 
they desire to do business in our state,” 
the commissioner stated, going on to 
remark that he hopes no legislation 
will be necessary if the companies “will 
wake up to the realization that they 
must do the job which they have un- 
dertaken or step down and let some- 
one handle the job as it should be 

handled.” 
e e e 

Taking up multiple peril rating, Mr. 
Taylor said he understands that it is 
losing its appeal in the same manner 
as the installment premium and annual 
renewal plans have fallen into disfavor 
in certain territories. The greatest 
appeal seems to be in the small lines, 
such as dwellings, or the larger manu- 
facturing risks, while the middle or 
average line is unsuited for multiple 
peril rating. Oregon laws do not permit 
combining of two classes of insurance 
in one contract with an indivisible 
premium, with the exceptions of auto- 
mobile or life-disability. 

Before he will support such rating 
plans, Mr. Taylor implied that he 
would like to see a study which would 
determine the effect of multiple rating 
on named peril rates, the manner in 
which statistics will be kept and the 
taxes paid. Provision will have to be 
made so that local conditions will be 
treated properly in the rate-making 
formulas. He mentioned that while 
Empiro was unsucessfully pushing the 
manufacturers out-put policy bill in 
Oregon, a company man was prompted 
to remark that the people in Oregon 
have certainly made a fetish of local 
control. “So far as I am personally con- 
cerned, he was 100% right,” Mr. Taylor 
said. “National averages served their 
purpose in rate making and are the 
backbone of successful rating, but on 
the other hand local conditions and ex- 
perience are also a big factor and can- 
not be overlooked.” 

* e aM 

He noted there have been attempts to 
establish a national rating system with- 
out success. Adding a measure of cas- 
ualty coverage to the picture does not 
make a national rating schedule any 
more attractive to Mr. Taylor, who 
remarked that marine, automobile and 
casualty are rated more or less on a 
national basis, but that fire, the major 
peril in any multiple peril rating, is 
more of a localized rating problem 
“and we must continue to have some 
say in its rating.” 

The publicity given multiple peril 
rating seems to have caused some 
sleepless nights to the marine under- 
writers who did not know how far 
multiple peril rating would eat into the 
marine business. Rather than sit back 
and wait to see the outcome, the marine 
men went all out to mend their fences, 
writing coverages that Mr. Taylor said 


did not qualify under either the old or 
new nationwide marine definition. 

Oregon has adopted the new nation- 
wide marine definition, and multiple 
peril rating is not permissible. From 
that basis, he said, there can be an 
expansion if it is proven that such 
expansion is truly in the public inter- 
est. If changes in the laws are desira- 
ble, there are 18 months in which to | 
work on the problem and formulate 
new legislation. “We need not be 
rushed or overwhelmed by the eastern 
manufacturing states who seek to paci- 
fy the industrialist at the possible ex- 
pense of the small insured.” He pre- 
dicted that in the next legislative 
session there would be legislation to 
permit the combining of certain classes 
into individual contracts in Oregon. 

e . . 

Even though the new marine defini- 
tion is broader than that of 1933, Mr. 
Taylor said he has good reason to 
believe that in the past few years some 
companies have issued policies under 
the title of marine which go far beyond 
even the broadened new definition. 
He has given the companies from July 
15 to Sept. 1 of this year to clean up | 
this situation and get all marine writ- 
ings in line with the new definition. He 
hopes there will be no need to make an 
example of some company to show the 
business that Oregon is sincere in ex- 
pecting insurers to confine their writ- | 
ings to the scope of the new definition. | 

There is no plan afoot to amend the | 
definition in Oregon, although Mr. | 
Taylor said he is not personally in 
complete accord with the final docu- 
ment which “aggravates an already 
acute situation by granting marine 
privileges to certain businesses and 
not to others.” If he were to amend the 
definition, he explained it would no 
longer be the nationwide definition, but 
the Oregon definition, and as such he 
would be called upon to defend it—not 
only his amendment but the basic 
definition itself. That is a job for N.A. 
EC. 





e e 2 

A common question, Mr. Taylor 
said, is whether under an implement 
dealers’ form, spare parts and inciden- 
tal stock can be covered. The answer is 
definitely “no.” Only the implements 
and accessories therefor can be cov- 
ered. Some company, he predicted, will 
make its own interpretation of the 
definition and then find out that the 
committee on interpretation and com- 
plaint does not agree, and fhat com- 
pany will be in for trouble if the 
contract is issued prior to the com- 
mittee’s decision. He commented that | 
the definition is clear and concise and 
there should be comparatively few 
problems for committee action. 





London Adjuster Backing 
Flying Enterprise Salvage 


News dispatches the past week have | 
told of salvage operations, involving 
the Flying Enterprise, which went 
down in the English channel after a 
dramatic rescue of its skipper, H. K. 
Carlsen, which have resulted in the 
recovery of some $100,000 of $250,000 
in currency aboard the wreck, plus 
some other valuables. The London ad- 
justing firm of Tyler & Co. is re- 
ported to be financing the salvage op-| 
eration. 


; 
| 
' 





Larson Calls Miami Meet 


Commissioner Larson of Florida ont 
Sept. 11 will have two meetings in 
Miami to discuss and explain the new 
insurance laws enacted by the recen 
legislature. In the morning the fire and 
casualty people will sit in, and in the 
afternoon life and A. & H. will be dis- 
cussed. 
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Bureau OKs New Auto 
Class Plan for Filing 


(CONTINUED FROM PAGE 1) 
recognized in youthful drivers. 

If those under 25 are the owners or 
principal operators and are married 
but without children, the class will be 
9B, at 125%. 

If the car is owned or principally 
operated by unmarried persons under 
25, the most hazardous private pas- 
senger risks, the class is 2C, at 150%. 
These youthful owners or operators 
typcally lack parental supervision and 
the cars are frequently driven by other 
youths. 

Class 3 remains unchanged; this is 
business use with no operator under 
25 and includes cars owned by corpo- 
rations, partnerships or unincorporated 
associations regardless of operator’s 
age. 

e 7 . 

Clergymen and farmers are given 

20% off the appropriate private pas- 


ssenger car class, compared with the 


present 15%. Also farm family co- 
partnerships and corporations get the 
individually owned farmer car rate 
at 20% off. 

Mutual Rating Bureau simultaneous- 


| ly announced the new classification 


plan for filing in the states under its 
jurisdiction except the nine western 
and midwest states where the mutual | 


| bureau revised private passenger clas- 
| sifications and rates earlier this year. 


The effect of the new classification | 
program, according to National Bureau | 
will be filed in many states without 
any changes in the existing statewide | 
rate level. In other states, where auto 
liability experience has been adverse, | 
introduction of the plan will be ac- | 
companied by a revision of the exist- 
ing statewide rate level. The bureau | 
estimates that of private passenger | 
cars insured by its companies 50% will | 
benefit financially from the new class | 


e 2 * 

The bureau points out that the new | 
plan recognizes that the use of a car in | 
the course of going to and from work | 
and the amount of such travel are im- 
portant as a measure of hazard. This 
exposure occurs at week-day peaks of 
traffic and under pressure of time. 

Is driving to and from the railroad 
station to catch a train to work con- | 
sidered driving to work? Yes. This will | 
take the 1B designation for cars not 
driven by drivers under 25. The rule 
here is use of the car “in the course of 


‘ driving to and from work.” 


How will insurers get the additional 
information the revised and expanded 
classification plan requires? This is 
left pretty much up to the individual 
company and its practices with respect 
to securing information on risks gen- 
erally. A rating information statement 
will be required, as it is today, but 
Signing by applicant will not be neces- 
sary, as it is not today. Some bureau | 
insurers use credit reports and some do 
not but the credit reporting servces in- 
dicate they can get all of the informa- 
tion required in the new plan. Some in- | 
surers will rely on agents to get the 
information, or on some agents, as they 
do now. A few insurers have indicated 
that they will try to get a signed ap- 


| Plication from insured, but this may or | 
'May not work. 


Will the insurer classify the automo- 
bile at the inception of the policy and 
then go along with that classification 
until renewal, or will an effort be made 
to keep the information on distance 
driven to work and the existence of 
young drivers in the household up to | 
date through the policy year? Very | 





likely most insurers will ride with the 
initial classification until renewal 
when they will recheck. 

What about construction workers, 
or workers in general, such as carpen- 
ters, painters, etc., who move from 
week to week, or month to month, or 
even day to day (with extra work on 
week-ends that may represent a dif- 
ferent mileage from the regular week- 
ly work)? For the most part such 
workers operate in a_ not-too-large 
contiguous area. The bureau recog- 
nized in getting up the new class 
program that such workers will drive 
different distances to work during the 
term of the policy but it also realized 
that it would be impractical for the 
insurer to try to keep this information 
up to date and a paper-work impos- 
sibility to maintain the correct classi- 
fication. Probably most of these auto- 
mobiles will fall in the under 10 mile 
classification. 

The new classification plan bears 
some basic resemblance to that of All- 
state. Allstate segregates risks by mile- 
age, over 7,500 miles and under 7,500. 
It uses the to and from work stand- 
ard, but does not apply the 10 mile 


test as does the new bureau program. 
It distinguishes young drivers by those 
who drive the car more than or less 
than 25% of the time it is being driven, 
whereas the bureau refinement here is 
based on whether the car is principal- 
ly operated by the young driver. 

The bureau does not anticipate any 
serious pactical problems with the new 
plan. 

It is continuing to study merit rating. 
The thought on this point was that it 
was unnecessary to wait to work out 
a practical merit rating plan before 
modifying the classifications, that a 
workable merit program could be 
readily superimposed on the classifi- 
cation system later on, and, apparent- 
ly, that the application of any merit 
rating idea might be facilitated a little 
later on when there might possibly be 
more indications than there are at the 
moment of an improvement in experi- 
ence. 

Editorial reaction of newspapers to 
the new private passenger automobile 
rating plan of the National and Mutual 
bureaus has been generally favorable 
and certainly was fulsome. New York 
Times gave it two columns. New York 


Herald Tribune editorialized that the 
ideal is that the driver who endangers 
human life least should pay the smal- 
lest premium, whether he is farmer, 
clergyman or deep-sea diver and whe- 
ther he has no children or half a score. 
The ideal is still distant, but any new 
classification which refines on old ge- 
neralities as this one does comes a lit- 
tle closer to it and may be hailed as a 
mark of progress. 





American Foreign Names 


Harvey Dallas Manager 


American Foreign has opened a 
southwestern office at Dallas with 
Robert S. Harvey as manager. This 
gives A.F.I.A. five domestic service 
and production branches, two on the 
Pacific Coast, one in Chicago and an- 
other in Washington, in addition to the 
Dallas office. 

Mr. Harvey is a graduate of U.C.- 
L.A. After service in the army he joined 
Aetna Casualty in 1946 at Dallas as a 
field man. Later he took charge of the 
insurance analysis department at Dal- 
las for Aetna. He has been for several 
weeks training in New York for his 
new A.F.I.A. position. 











What kind, of w neplacement is THIS ? 


When a policyholder needs the glass in a car window replaced, 
tell him to specify the same brand and quality that’s in the 
other windows. 

That’s the only way he can be sure of getting glass as good 
as the original. And it’s the only way you can be sure he 
gets what you pay for. 

Libbey:-Owens:Ford Glass Company, 6393 Nicholas Build- 
ing, Toledo 3, Ohio. 


NO FINER GLASS THAN 
LIBBEY: OWENS - FORD 
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MANAGING 
GENERAL 
AGENTS 


COLORADO 








Braerton, Simonton, Brown, 
Inc. 


527 Gas & Electric Building 
Denver 
Phone Acoma 4851 





Ritter General Agency 


FIRE—SURETY—CASUALTY 
958 Gas & Electric Building 
Phone Acoma 2811 


Denver 2, Colorado 
Colorado—Wyoming—New Mexico—Utah 





KENTUCKY 





Bradshaw & Weil General 
Agency Co., Inc. 


Starks Building 
Louisville 2, Kentucky 

















Reinsurance Fire & 


E. €., Excess or Contributing 
WE CAN MAKE MUTUAL OR _ 
COMPANIES A GOOD DEA 
GEORGE R. HESS 
166 W. JACKSON BLVD. CHICAGO 4, ILL. 
WE 9-3448 
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Handicaps of State by State Rule 
of A.& H. Told by Rydman 


In his address before American Bar 
Assn. at Boston entitled “The Public 
Stake in Miniumum Disability Insur- 
ance Regulation,” Robert H. Rydman, 
associate general counsel of H.&A. Un- 
derwriters Conference, took up the dif- 
ficulities companies have had with rel- 
atively minor laws effective in only a 
few states, and mentioned the danger 
of rate regulation of A. & H. 

To overcome the problem on a broad 
scale, Mr. Rydman noted that in recent 
years several uniform insurance laws 
have been enacted. One of these is the 
uniform individual A. & H. policy pro- 
visions law. This bill has the backing 
of a number of commissioners. It tends 
to iron out differences in requirements 
among the states. However, one weak- 
ness that the companies and the com- 
missioners have shown is failure to 
give enough thought to relatively minor 
laws peculiar to only a few states. 
These laws almost always come into 
being as the result of an expendiency. 
For example, there was an evil which 
a public offical thought needed correct- 
ion. A law was drawn up “around” the 
problem and the commissioner or his 
staff member agreed to a certain in- 
terpretation which would correct any 
difficulties in the bill itself. 


The trouble is, Mr. Rydman com- 
mented, that the time comes when that 
department official leaves office and 
his successor deliberately or otherwise 
places a different interpretation on the 
law. In the meantime, two or three 
other states add this law to their books 
and a few others make it a ruling. 
There are three or four requirements 
with the slight variations in several 
states and no law on the same subject 
in other states. 

While the situation exists in the laws, 
it is magnified in the administration. 


Because of administrative interpreta- 


tions and rules, there are multiple prob- 
lems instead of isolated ones. In the A. 
& H. field, this creates difficulties esp- 
ecially in getting policy approval. This 
problem is notable because there is no 
uniformity of form and coverage. The 
uniform policy provisions law has to 
do with the “rights” and ‘duties” of the 
contracting parties and treats the for- 
mat of policies. It does not deal with 
benefits. The A. & H. business is ham- 
pered in getting forms approved with- 
out individual variations from state to 
state. 


There are many special require- 
ments which necessitate complete re- 
printing, inserting a special language, 
additions of riders, or combinations of 
all three, Mr. Rydman said. On the 
average, a company doing business in 
all states will use three policy forms 
and six to 12 riders for the same policy 
in order to get it approved throughout 
the country. Forms which are particu- 
lary unusual or new may have many 
more variations. 

There is no sound reason for this, 
Mr. Rydman declared. One department 
has a certain rule here and elsewhere 
a department policy analyst has a no- 
tion about the exact words to be used 
in another place, while still another 
policy analyst prefers different words. 

“There is an accumulation of these 
relatively minor hatters which taken 
individually are not vital, Mr. Rydman 
said. “Collectively, they result in a 
great deal of expense, which expense 
is borne by the policyholders. There 
can be no logic in assuming some Amer- 


icans can read a thought phrased one 
way and another group of Americans 
see a different set of words intended to 
convey an identical thought. Many of 
the differences are really no greater 
than that. In short, the public has a 
real stake in their being a minimum of 
such regulations, not only are premium 
dollars being spent on matters of an 
administrative nature, but more im- 
portant, new and better coverages are 
being obstructed ....I do not deny that 
it is proper for a department to insist 
that companies make appropriate claim 
payments and otherwise discharge 
their responsibilites. But the quibbling 
over words and phrases contained in 
policy forms is of no public benefit.... 


The companies are highly competi- 
tive and they are not attempting to 
conceal their offerings to the publie. By 
and large, they are trying to do an 
honest job. Those few companies which 
do not fit this pattern should be dealt 
with directly by those charged with 
regulating functions. Not only is there 
a direct approach to protect the other 
companies, and the public generally, 
but also it is a more satisfactory sys- 
tem. Those who would cheat or swin- 
dle will not be stopped by changing 
the policy forms. They will merely de- 
vise a system compatible with the new 
requirement.” 

Mentioning that about 30 states have 
adopted the new standard provisions 
law, Mr. Rydman said the five years 
allowed for complete effectiveness of- 
fers the lawyers representing indiviual 
companies a chance to insist on uni- 
form interpretation. They should avoid 
compromises which make for different 
printed matter in policy forms. 

Only in one or two cases are efforts 
being made by states to extend depart- 
mental control in the direction of rates 
and regulations for A. & H., but Mr. 
Rydman said that armed with a few 
facts about the business, a lawyer can 
easily reach conclusions as to the ef- 
fect of such control on the public gen- 
erally. 


He explained that A. & H. has no 
central collecting agencies which ga- 
ther data for making purposes. There 
is no uniformity of policies, much less 
rates. The field is highly competitive 
and sales are not required by legisla- 
tion or economic pressure in the same 
sense that fire insurance, for example, 
might be required by lending institu- 
tions. This is particularly true of in- 
dividual polices, and in the relatively 
minor volume of group insurance 
which is compulsory, there is rate reg- 
ulation. He added that competition is 
providing improvement in policies, 
while if rate regulation were to come, 
standardization of coverages and forms 
would accompany it. The business 
could not possibly maintain its rate of 
growth and its rate of progress and the 
public would be harmed in that it 
would lose the advantage of progress 
available through competition. The 
door of socialized medicine would be 
more accessible, he added, if this were 
to happen. 

Since no states presently have legis- 
lative authority to undertake general 
rate regulation in the disability field, 
if such effort is made either legisla- 
tively or administratively, Mr. Rydman 
said the lawyers as professional men 
with duties to themselves and the pub- 
lic, should permit no temporary ex- 
pediencies. 





Pearl in Own Phila. Home 


The Philadelphia office of the Pear] 
group has now moved into the modern- 
ized two-story air conditioned build- 
ing at 330 Walnut street. E. Roy Frey 
is the manager. 





Plan Joint Golf Tournament 


Casualty Insurance Assn. of Seattle 
and Surety Underwriters Assn. of Se- 
attle will hold a joint golf tournament 
at Sand Point Country Club Oct. 2. 
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for insurance is misleading 
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C.P.C.U. Courses at K. C. 


The University of Kansas will pre- 
sent another full set of C.P.C.U. courses 
beginning Sept. 21. In cooperation with 
the local C.P.C.U. chapter, Parts I, II 
and IV will be offered as nine-month 


courses; Part III as an intensive review 
course in the spring. 





After three years with the coast 
guard, John Allen has returned to the 
fire department of Fireman’s Fund at 
Seattle. 








This one 
is a bit 
out of our line, but... 


102 Maiden Lane 









IF YOU HAVE A 
CASUALTY REINSURANCE 
PROBLEM 


OUR LONDON TRAINED UNDERWRITERS 
CAN SOLVE IT 


ADMITTED 
CASUALTY REINSURANCE 


Agency Managers Ltd. 
e New York 5,N. % 
Digby 4-1752 


We only underwrite and are not brokers, 
but we do invite inquiries from brokers. 











EB. W. BLANCH, Vice-Pres. 





A. E. StrRupDWICK Co. 


A. E. STRUDWICK, Pres. 


810 BAKER BLDG. 
MINNEAPOLIS 2, MINN. 


THOS. M. DARDEN, Vice-Pres. 

















wites 


Lelli Outlines the 
Advantages of 
Organized Selling 


Use of organized sales programs, us- 
ing either the survey or the individual 
coverage approach, were stressed in 
the talk of Urban M. Lelli, secretary 
at Chicago of Phoenix-Connecticut 
group, before the eonvention of Wyo- 
ming Assn. of Insurance Agents at 
Cheyenne. Mr. Lelli mentioned that 
these organized sales programs have 
many advantages over the “hit or 
miss” method of solicitation. 

The individual coverage approach 
involves a thorough study of the par- 
ticular policy selected, a careful re- 
view of the rating formula and its var- 
iations between industries, and a com- 
pilation of selected prospects who ap- 
pear in need of the coverage. The agent 
can establish a definite plan for solici- 
tation per day or week and keep a 
written record of each interview. When 
all of those selected have been con- 
tacted and necessary follow-ups made, 
the procedure is then duplicated with 
another form of coverage. This effort 
pays good dividends, he said, and 
when followed through with each form 
of coverage will eventually protect 
fully all exposures of those who lend 
a receptive ear. 

e — es 

He mentioned as some of the ad- 
vantages of this plan, a frequent pres- 
entation of the same contract as an aid 
to familiarizing the agent with policy 
conditions thus increasing his confi- 
dence; identification of the agent as 
a student of the business capable of 
solving insurance problems; better di- 
versification of business; a_ self-im- 
posed quota as to the number of people 
to call on. 

Bailee risks might provide one good 
opportunity for sales of this nature, as 
would accounts receivable, Mr. Lelli 
said. 

The objectives of survey selling, Mr. 
Lelli defined as protection of capital 
structure, adequacy of existing insur- 
ance, uninsured exposures, definite 
plans for immediate and future re- 
quirements, and facilitation for poten- 
tial loss adjustments. A first-class sur- 
vey gives the agent a definite program 
to develop and many agents believe the 
survey and analysis plan of solicitation 
is the most effective competitive weap- 
on available. 

He warned that too much elabora- 
tion and window dressing around the 
survey only detracts from the agent’s 
brain work. The forms used should 
permit easy replacement and addition 
of insurance record and explanatory 
sheets. 


Personal risks also lend themselves 
to the survey method and they take 
less time than commercial risks. The 
average premium is less, but Mr. Lelli 
said experience of many agents shows 
the savings in hours and the long time 
retention of personal accounts acquired 
in this way pay excellent dividends. 

In preparing a survey he suggested 
that the agent first gather all the in- 
formation about the risk, take a physi- 
cal inspection, check existing policies, 
and then by appointment give the re- 
sults to the prospect in detail. Any 
changes should be noted in writing 
and the record sheets redone to show 
the status of all coverages after correc- 
tions. 

A good survey consists of an insur- 
ance record and expiration calendar; 
an analysis section involving present 
policies, a list of recommendations, and 


a mention of other possibilities of loss. 

Mr. Lelli recommended that a pres- 
entation be in easy non-technical lan- 
guage, and that the agent suggest only 
the kind of insurance he would carry if 
he were the client. The recommenda- 
tions must be definite. 

The survey should give the impres- 
sion of being tailor made, and the agent 
would do well to avoid the use of such 
words as “assured”, “client”, “they”. 
Instead, he said, use “you”, “we”, 
“your interests”. Never refer to a form 
by number, instead describe it in lan- 
guage understandable to the client. 
Personal delivery brings the best re- 
sults, he added. 





Surplus Line Licenses 
of Six Chicago 
Brokers Reinstated 


Insurance Director Barrett of IIli- 
nois last Thursday agreed to reinstate 
the surplus line brokers licenses of the 
six Chicago firms that had been re- 
voked the previous week. The licenses 
were revoked for allegedly placing un- 
der the surplus line license insurance 
in London Lloyds for which a substan- 
tial market existed on the part of regu- 
larly licensed insurers. The insurance 
in question was a London Lloyds dread 
disease policy with a premium of $15 
for two years. Polio coverage is the 
main feature of this insurance, and it is 
believed that the insurance department 
took the position that this was the 
equivalent of a polio policy despite the 
fact that there was coverage for other 
diseases of rare occurrence. 

As a condition for reinstating the li- 
censes, Mr. Barrett, it is understood, 
asked the brokers to give him a letter 
saying that they would no longer place 
this particular insurance with Lloyds 
and that they would in the future be 
scrupulous in distinguishing a risk ap- 
propriate for surplus line handling. 

- J _ 

The G. Shannon Grover Co. was the 
principal market for this Lloyds policy 
and at least some of the other brokers 
that were involved had placed their 
business through them. The other brok- 
ers are Marsh & McLennan; Rollins, 
Burdick, Hunter; Fred S. James, A. F. 
Shaw and R. N. Crawford. 

In reporting on this situation in last 
week’s edition, reference was made to 
the fact that some individual brokers 
had been recommending that customers 
who had been carrying polio policies 
with Continental Casualty switch to 
Lloyds because the Continental rate 
was $20 for two years. Although this in 
no way carried the inference that Con- 
tinental Casualty had in any way initi- 
ated a complaint that eventuated in Mr. 
Barrett’s action, such an inference ap- 
pears to have been read into the state- 
ment by some. There was no such infer- 
ence intended in reporting on that fea- 
ture and this publication knows for a 
fact that Continental made no com- 
plaint or in any way precipitated the 
issue. 





Read Forms New Agency 


Forrest G. Read has resigned as 
president of Rumsey, Read & Kim- 
berly, Buffalo agency, and has formed 
a new firm, Forrest Read & Co., of 
which he is president. 

Mr. Read has been president of 
Rumsey, Read & Kimberly since 1941. 
He started with the agency in 1932 
when it was known as Dexter P. Rum- 
sey, Inc. 





John C. Chapman of Tipton, Ind. has bought 
the agency at Rennselaer, Ind, of CG L. 
Murphy, who will retire after nearly 30 years 
in the business. 
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Thin and Cussed Stuff 


The insurance business deserved bet- 
ter from the hands of John A. Apple- 
man than what it got in the form of a 
superficial and venomous blast at the 
A. & H. business with a sidewise kick 
at life insurance in the September 
Reader’s Digest. He is the author of 
legal treatises on insurance and has 
something of a name in that connec- 
tion. The least that could have been 


expected of him if he wanted to do a 
bit of popular writing on insurance was 
to give a balanced and informed criti- 
cism. What he wrote, however, could 
just as well have been a “we was rob- 
bed” cry written by any cub lawyer 
that had just got his ears pinned back 
by losing a policyholder case against 
an insurance company. It is the thin- 
nest kind of stuff and cussed. 


Real Inter-Nation Interchange 


There has been a parade of foreign 
insurance executives to U.S. insurance 
offices in recent years, and especially 
in the last year or so. 

Since the end of the second world 
war, planned tours of insurance com- 
pany and association offices in this 
country have been made by insurance 
executives of 14 countries. Many more 
are in prospect. The result is that a 
picture of the way insurance functions 
in the U.S. and what is back of its 
unparalleled growth here is getting 
extremely wide distribution. 

A part of this world-wide interest 
is a direct result of the stimulation of 
Point Four activities abroad. Economic 
development under the Marshall Plan, 
the Economic Cooperation Administra- 
tion and more recently the Mutual 
Security Agency has led numerous 
delegations from the insurance busi- 
ness in foreign lands to come to this 
country for intensive, first hand study 
of methods and techniques. 

There has been intense interest 
abroad in American insurance. Many 
leaders abroad have become increas- 
ingly appreciative of the role that 
insurance could play in their own 
countries, as demonstrated by the ex- 
perience in the U.S. Also stimulating 
interest abroad have been the threats 
of nationalization in some countries. 
It has been felt that much could be 
learned in the struggle against nation- 
alization by seeing just how the busi- 
ness functions under well-managed 
free enterprise. 

Foreign insurance executives have 
come to the U.S. for various reasons 
ranging from a study of office methods 
to an understanding of investment, 

sales, actuarial or public relations 
techniques. But almost always there 
seems to have been a different, broader 
result, whatever the original objective. 

The visitors, without exception, have 
wound up their tours with an appre- 
ciation of the role of human relations 
in the operation of the insurance busi- 
ness. This philosophy was summed up 


recently by the head of the French 
delegation that studied the business in 
the U.S., when he said that he and his 
companions had come to realize that 
they did not have too much to learn 
from the Americans as to mechaniza- 
tion or technical matters but they 
found a whole new world opened 
before them in the field of applied 
human relations. 

What particularly impressed the 
French visitors, and has been simi- 
larly reported by others, was the trans- 
lation of studied human relations into 
the operations of the business. For 
instance, the development of machines 
was no more advanced here than in 
Europe, but the utilization of the ma- 
chines was much greater. 

So impressed was the French dele- 
gation with what it saw in this country 
in the life and other insurance fields 
that now, only a few months after 
their first group of visitors returned to 
France, they have put into effect in 
that country a nationwide public rela- 
tions program including cooperative 
advertising, patterned after the effec- 
tive job they saw being done through 
Institute of Life Insurance in the 
United States. 

In the last two years, delegations 
have visited here from France, Bel- 
gium, Holland, Germany, Denmark, 
Sweden, Norway, Australia, New Zea- 
land, Japan, Thailand, Argentina, Bra- 
zil and Uruguay. 

Most of these visitors, representing 
top management in insurance in their 
respective countries, have asked to be 
kept in constant touch with the busi- 
ness in America through publications 
and bulletins issued by the organiza- 
tion of the business. 

This means that insurance through- 
out the world is now benefiting and 
will continue to be aided by this close 
observation of what insurance in the 
U.S. is doing and saying. There have 
already been constructive develop- 
ments in the business in many coun- 
tries. 
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Walter Mengelberg, vice-president of 
Lumbermen’s Mutual Casualty, with 
general supervision over bonds, boiler 
and machinery and A. & H., is still at 
Evanston hospital, Evanston, Ill, re- 
covering from a heart condition. He 
will have to stay there for several 
weeks yet and then will probably be 
kept at home for several months. 


Joseph B. Cralle, II, who has been 
appointed secretary of Prudential, 
Skandia and Hud- 
son, the J.A. Mun- 
ro reinsurance 
group of New 
York City, began 
with Royal-Liver- 
pool group in 1938, 
at the home office, 
in the southern 
underwriting, for- 
eign brokerage, 
and_ educational 
departments. In 
1940 he went to 
the Louisiana field. 
After navy service he became state 
agent for Royal-Liverpool in southwest 
Virginia out of Roanoke. 

In 1947 he joined the Davenport 
agency of Richmond as secretary in 
charge of survey and analysis work. 
He is a CPCU. 

Mrs. Cralle is a prominent golfer. 
She won the Richmond and Virginia 
state championships and is captain of 
the women’s golf team of the Country 
Ciub of Virginia, which recently won 
the state women’s team championship. 





J. B. Cralle 


Edward Devine, manager of New 
England Fire Insurance Rating Assn. 
with direct supervision over Rhode Is- 
land, is being tendered a dinner Sept. 
15 at Providence by the insurance in- 
dustry on his 50th anniversary with 
the association and with the predeces- 
sor Insurance Assn. of Providence. He 
started with the latter in 1903 as office 
boy and progressed until he became 
secretary. When the rating activities of 
I.A.P. were transferred to N.E.F.I.R.A. 
in 1938, Mr. Devine was elected as one 
of the three managers, and also was 
elected assistant secretary. 


R. S. Greer, managing general agent, 
at Jackson, Miss., is recovering well 
from an abdominal operation at Bap- 
tist Hospital. 


Miss M. J. Ericson, loss manager of 
Iowa Hardware Mutual, has celebrated 
her 50th year with that organization. 
She helped organize the company, and 
has been concerned with the loss oper- 
ations during her whole 50 years there. 


Robert T. Luce, who was elected 
secretary of Federation of Insurance 
Counsel at the annual meeting at Bed- 
ford Springs, Pa. is vice-president of 
Casualty Mutual of Chicago. For the 
past 26 years he has been secretary of 
Casualty Adjusters Assn. of Chicago 
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and has squatters rights there or its 
equivalent. For 16 years he has been a 
member of the workmen’s compensa- 
tion committee of the American Bar 
Assn. insurance section and he has 
been active in committee work of In- 
ternational Assn. of Insurance Counsel. 


Mortimer D. Pier, who has been ap- 
pointed executive vice-president of the 
reinsurance divi- 
sion of U. S. & 
Foreign Manage- 
ment, Ltd., at New 
York, is a native 
of California anda 
graduate of Uni- 
versity of Califor- 
nia at Los Angeles. 
He entered the in- 
surance business 
with the Kemper 
companies in Cal- 
ifornia, his father 
having been with 
the organization and he was later 
transferred to Chicago and subsequent- 
ly to New York as secretary of Excess 
Underwriters, Inc. He served in the 
army during the war and became a 
major in the armored division. Then he 
joined Excess Ins. Co. of America and 
for the past three years had been ex- 
ecutive vice-president. The head office 
of Excess is being moved from New 
York to Chicago. 


K. C. White, general manager of 
Underwriters Adjusting, Chicago, is 
at Mayo Clinic for observation in con- 
nection with what is believed to be a 
chronic condition. 


J. W. Reynolds, president of United 
Pacific, and Mrs. Reynolds have left 
for a six weeks trip to Europe, prima- 
rily on business. They will spend about 
four weeks in London. 


DEATHS 


CHARLES M. THOMPSON, 50, of- 
fice manager of General Accident at 
Indianapolis, died there. Burial was at 
Danville, Ind. 


H. HUTCHINS PARKER, 68, presi- 
dent of Lowell Mutual Fire, died sud- 
denly in Lowell, Mass. After serving 
as vice-president since 1934, Mr. Park- 
er became president of Lowell Mutual 
in January of this year. He was a 
1908 Yale graduate. 


ROBERT G. WRIGHT, special agent 
for Hartford Accident at Boise, Ida., 
died; after a long illness. He was a grad- 
uate of University of Michigan and 
George Washington University and 
went with Hartford Accident in Mon- 
tana in 1924 as an adjuster. Then he got 
into field work and for 25 years was 
special agent in the San Francisco 
department. He opened the Boise ser- 
vice office in 1949. 


CORNELIUS PATRICK CALLA- 
HAN, who was one of the founders of 
Montana Assn. of Insurance Agents, 
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Howard J. Burridge, President. 
Louis H. Martin, Vice-President. 
Joseph H. Head, Secretary. 

John Z, Herschede, Treasurer. 

420 E. Fourth St., Cincinnati 2, Ohio. 





ATLANTA 3, GA.—432 Hurt Bldg., Tel. Walnut 
9801. O. Robert Jones, Southeastern Manager. 


BOSTON 11, MASS.—207 Essex St., Rm. 421, 
Tel. Liberty 2-1402. Roy H. Lang, New Eng- 
land Manager. 


CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
Wabash 2-2704. O. E. Schwartz, Chicago Mgr. 
A. J. Wheeler, Resident Manager. 


CINCINNATI 2, OHIO—420 E. Fourth Street, 
Tel. Parkway 2140. Chas. oods, Sales 
Director; George C. Roeding, Associate Man- 
ager; George E. Wonigemuth, News Editor; 
Arthur W. Riggs, Statistician. 

DAL 1, TEXAS—708 Employers Insurance 
Bldg., Tel. Prospect 1127. Alfred EB. Cadis, 
Southwestern Manager. 

DETROIT 26, MICH.—607 Lafayette Bldg., 


Tel. Woodward 1-2344. A. J. Edwards, Resident 
Manager. 


KANSAS CITY 6, MO.—605 Columbia Bank 
Bldg., Tel. Victor 9157. William J. Gessing, 
Resident Manager. 


MINNEAPOLIS 2, MINN.—558 Northwestern 
Bank Bldg., Tel. Main 5417. Howard J. Meyer, 
Resident Manager. 


NEW YORK 38, N. Y.—99 John Street, Room 
1103, Tel. Beekman 3-3958. Ralph E. Richman, 
Vice-Pres. ; 


J. T. Curtin, Resident Manager. 





OMAHA 2, NEBR.—610 Keeiline Bldg., Tel. 
Atlantic 3416. Clarence W. Hammel, Re ‘sident 


Manager. 

PHILADELPHIA 9, PA.—123 S. Broad 
Room 1127, Tel. Pennypacker 5-3706. 
Fredrikson, Resident Manager. 

PITTSBURGH 22, PA.—i03 Columbia Bidg.. 
Tel. Court 1-2494. Bernerd J. Gold, Resident 
Manager. 

SAN FRANCISCO 4, oF —507 Flatiron Bldg., 
Tel. Exbrook 2-3054. F. W. Bland, Pacific 
Coast Manager. 


Street. 
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died at his home at Butte at the age of 
83. About five years ago he went into 
semi-retirement from his local agency. 
A son, John Callahan, was associated 
with him in the C. P. Callahan & Co. 
agency. Mr. Callahan was born at 
Chicago and went to Montana where 
he worked as a miner in his younger 
days. He entered the insurance business 
some 35 years ago. He had been presi- 
dent of Butte Assn. of Insurance 
Agents. 


VICTOR EISENSTEIN, 68, division 
manager in central Missouri for Mutu- 
al Benefit H. & A. and United Benefit 
Life, died of a heart ailment. 


W. K. PORTER, 61, local agent at Burlington, 
Wis., died after a short illness. He had op- 
erated his agency there since 1917 and was 
president of Burlington Insurance Board. 


J. E. BONAR, 74, a partner in the Bonar & 
Orr agency, Denton, Tex., died there. He had 
been in the insurance business 20 years. 


CLAYTON A. SHINSTROM, 64, Kirkland, 
Wash., local agent and president of the First 
National Bank there, is dead. 








Franklin Heads Commercial 


Travelers Insurance Group 


International Federation of Com- 
mercial Travelers Insurance Organiza- 
tions at its annual meeting in Jasper 
National Park, Canada, elected A. W. 
Franklin, United Commercial Trave- 
lers, Columbus, O., as president to 
succeed the late Currie C. Chase, Iowa 
State Traveling Men’s, and R. E. Pratt, 
Travelers Health, Omaha, vice-presi- 
dent. John W. Whittemore, Eastern 
Commercial Travelers, Boston, was 
reelected secretary. 

On the executive committee are Ed- 
ward Trevvett, Commercial Travelers 
Mutual Asccident, Utica, chairman; 
Frederick A. Nichols, Connecticut 
Commercial Travelers, New Haven; 
Paul Clement, Minnesota Commercial 
Men’s, Minneapolis; Mell W. Hobart, 
Ministers Life & Casualty Union, 
Minneapolis; Robert A. Cavenaugh, 
Illinois Commercial Men’s, Chicago; 
Loring Elliott, Physicians Health, 
Omaha; Richard F. Cavenaugh, Illinois 
Traveling Men’s Health, Chicago, and 
Dutton Stahl, State Traveling Men’s, 
Des Moines. 

Moses G. Hubbard, general counsel 
of the federation, spoke on medico-legal 
problems involved in chemical tests for 
intoxication. He said there is no doubt 
that such tests would lessen the acci- 
dents due to driving while under the 
influence of liquor. 

The several associations reported a 
normal and healthy growth in all types 
of insurance issued. The 1955 meeting 
will be held at the New Ocean House, 
Swampscott, Mass. 





Zimmerman Moffatt Head: 
Other Officers Elected 


Arthur L. Zimmerman has been elec- 
ted president of T. C. Moffatt & Co., 
Newark, insurance general agents and 
brokers since 1907, succeeding the late 
Ralph B. Parsons. G. Fred Hockenjos 
has been elected vice-president, C. 
Churchill Linn, secretary and William 
F. Herter, treasurer. 

Mr. Zimmerman began in insurance 
with Loyalty group, in the underwrit- 
ing department. He joined the Moffatt 
agency in 1923 and has since served as 
secretary and vice-president and sec- 
retary. He is a past president of the 
Essex County Assn. of Insurance 
Agents, and in 1952 was chairman of 
the executive committee of the New 
Jersey Assn. of Insurance Agents. 

Mr. MHockenjos joined Loyalty 
group in 1946 after navel service. A 
Duke graduate, he went with Moffatt 
in 1947. 

Mr. Linn has been with the Moffatt 
agency since 1924, serving successively 
in many capacities. 

Mr. Herter joined Moffatt in 1920. 
Starting in 1922 he was engaged in 
other local agency work, rejoining 
Moffat in 1927. 





Aetna Names Jameson to 


Manage Boston Office 


Charles R. Jameson has been ap- 
pointed manager of Aetna Casualty’s 
Boston office. Formerly assistant man- 
ager at New York, he will succeed 
Guy E. Mann, who was appointed as- 
sistant vice-president and will move 
to the home office at Hartford. After 
several field assignments, including 
two years at the Boston office, Mr. 
Jameson was named manager of the 
New York 42nd street office in 1943 
and became assistant general manager 
two years ago. A past president of New 
York C.P.C.U. chapter, he is a gradu- 
ate of Dartmouth. 


— 


American Names Francis 


American Ins. Co. has appointed 
Vernon H. Francis as a staff adjuster 
in the Detroit service office. 

Mr. Francis’ background in claims 
adjusting dates back to 1946. He at- 
tended Detroit Institute of Technology, 
and is now working toward a law 
degree at Detroit College of Law. 

John O. Jertson continues as a staff 
adjuster, and both men will office at 
418 Buhl building, Detroit. 


STOCKS 





y H. W. Cornelius, Bacon, Whipple & Co. 


B 
135 So. La Salle St., Chicago, Sept. 1, 1953 
Div. i 


Aetna Casualty ..... 
Aetna Fire 
Aetna Life i 
Agricultural Insurance .. 






American Alliance ........ 1.60 
American Equitable ........ 1.50 
American Auto... 2.00 


American, (N. J.) 
American Motorist 
American Surety 
Boston 





Federal 
Fire Association .... 
Fireman’s Fund ..... 
Firemen’s (N. J.) 
General Reinsurance 





— ooo 
CO 2. =e 
Globe & Republic ............ .80 
Great American Fire ...... 







Hartford Fire ....... .00 
Hanover Fire .... 1.80 
Home (N. Y.) ...... 2.00 
Ins. Co. of No. Am 2.25* 
Maryland Casualty 1.20 
pe ee 
National Casualty 1.50* 
National Fire ........ 


Bid 


Asked 


Bid Asked 
97 99 
27% 284 


Phoenix, Conn. .. 
Prov. Wash. ........... 








St. Paul F. & M. Se oe 31% 33 
Security, Conn. .............. : 33 344 
Springfield F. & M. ........ 2.00 454 47 
Standard Accident 1.60 44 46 
Travelers . 725 735 
US. FL. & G 63 65 
U. S. Fir 38 40 





*Includes Extras. 








Security Mutual Casualty 


Names Dillon, Grady 


W. C. Dillon has been appointed 
claims manager and supervisor of 
branches for Security Mutual Casual- 
ty, Chicago, and Joseph J. Grady was 
named manager of the Chicago branch 
office. 

Mr. Dillon has been with the com- 
pany for more than 30 years in vari- 
ous capacities. Since 1940 he has been 
supervising automobile claim work. 

Mr. Grady has been with Security 
since 1946 and for a number of years 
has been investigator and adjuster of 
casualty and fire claims. 





Sept. 25 has been set for the first 
fall meeting of Seattle Blue Goose. 
Most Loyal Gander E. W. Parks and 
John Milot, delegates to the grand nest | 
meeting will report. 
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We have EXTENSIVE facilities 
for IMMEDIATE PLACING 


of excess lines on all classes 
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WOrth 2-0200 


STEWART, SMITH & COMPANY, ine. 


116 John Street, New York 38, N. Y. 
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Three-Point Program 
Offered by California 
Automobile Insurers 


California companies writing auto- 
mobile insurance, through a sub-com- 
mittee headed by Victor Montgomery, 
president of Pacific Employers, pre- 
sented a three-point program at the 
initial meeting of the California senate 
interim committee on vehicle and air- 
craft insurance held at Santa Barbara. 

The proposals were: 

1. Insurance policies should be ex- 
tended to cover the named insured, his 
family and guests in his car against loss 
by negligence of financially irresponsi- 
ble drivers. 

2. That an “innocent victim plan” be 
established and financed by policy- 
holders to provide similar protection 
for persons not. otherwise protected. 
An uninsured owner-driver would not 
be covered. 

3. That the legislative committee 
analyze the situation thoroughly with 
the aim of making more certain the 
punishment of repeated violations of 
the vehicle code, more effective law 
enforcement, vehicles of irresponsible 
motorists be impounded and standard 
policy on this matter be expounded. 

In addition to Mr. Montgomery, the 
program was discussed by President 
John R. McKee of California Casualty 
Indemnity Exchange; President T. E. 
Levey, Farmers Insurance Exchange; 
President W. S. Gaynor, Pacific In- 
denity, and Vice-president Raymond 
Ellis, Fireman’s Fund, all members of 
the subcommittee. 


Other companies represented at the 
hearing were by officials of Allied 
Compensation, Argonaut Insurance Ex- 
change, California Compensation Co.; 
Colonil, Founders, Guaranty, Indus- 
trial Indemnity, National Automobile 
& Casualty, Pacific Automobile and 
Truck Insurance Exchange. 

Also in attendance were Executive 
Secretary William Williams, C.A.I.A.; 
M. F. Gruhn, vice-president, American 
Motorists; Harry V. Cheshire, Automo- 
bile Club of Southern California; Ed- 
ward Moore, California State Automo- 
bile Club; Perry Taft, Pacific Coast 
manager of Assn. of Casualty & Surety 
Companies; Lawrence Stevens, Olym- 
pic and Marathon. 

Mr. McKee in discussing the No. 2 
proposal suggested that it include pro- 
visions for some sort of an assigned 
plan in respect to third party suits and 
aiso inclusion of unsatisfied judgments 
provision. 

President Levey of the Farmers 
group expressed a desire to have Gov- 
ernor Warren call a special session of 
the California legislature to consider 
the matter, the session to run concur- 
rent with the regular budget session. 

Senator McBride read into the rec- 
ord the fact he had received a number 
of letters favoring a compulsory auto- 
mobile insurance law for California. 

The industry representatives all op- 
posed the Massachusetts plan and other 
plans of compulsory insurance. 





Old Minn. Agency Sold 


Roy F. Curley has sold the Prince- 
Joy agency at Stillwater, one of the 
oldest in Minnesota, to Harry A. Swan- 
son. The Prince-Joy name will be 
dropped and it will be known as the 
Swanson agency. The business was 
started about 1880 by the late Frank 
E. Joy, who was one of the organizers 
of Minnesota Assn. of Insurance Agents 
and one of its first presidents. 


_ er ne Glass 


wears a symbol 





How right you are Mr. Webster when you define FIRST 


—*, .. in advance of all others in order, place, rank and 
time.” 


American Glass Company has been a leader in the plate nati 


glass replacement field since its founding more than 37 years ago. §=~----—~ 
Through its competent inspection, development and maintenance 


service, it has built satisfied policyholders, promoted good-will vn 


between company and agent and agent and assured. 
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American is proud to wear this symbol on its lapel—a genuine 


mark of distinction for the role it has played in serving and 
serving well. 
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When you call upon American, you call for the best. It’s the 


one sure way of giving policyholders more for their money— 
today, tomorrow, always! 


Agents are FIRST in our book because 
we back them up with a plate glass 
replacement service which keeps their 
assured businesses rolling im any emer- 
gency. 


Phone MOHAWK 4-1100 


BENJAMIN BERIS 
President 


Members of 
Chicago Association 
of Commerce 


Members of 
Chicago Better 
Business Bureau 


lO30°42 NORTH BRANCH STREET-CHICAGO 
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All Domestic Coverages Plus 


© OPEN STOCK BURGLARY 

© HIGH RATED AND/OR 
SURPLUS LINE FIRE 

© OVER-AGE ACCIDENT 

@ LIVESTOCK MORTALITY 


© PROFESSIONAL ERRORS 
AND OMISSIONS: 


Auctioneers, Adjusters, Architects, Accountants, 
Attorneys, Surveyors, Engineers, Insurance— 


























Real Estate Brokers/Agents 


@ EXCESS OF LOSS LINES 


© HIGH LIMIT EXCESS 
Public Liability, Property Damage 


© EXECUTIVE OR KEY PERSONNEL 


Travel Accident—including War Risk 


ALL UNUSUAL RISKS 


533 S. Dearborn Street, Chicago 5, Illinois 
Cable Enghur—Chicago 
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Ask 20% Auto Rate 
Increase in Mass. and 
Classification Plan 


The companies in making their rate 
filing under the Massachusetts compul- 
sory automobile liability insurance law 
calling for a 20% increase in 1954, for 
the seventh time recommended adop- 


tion of the classification plan. 

The department has regularly reject- 
ed the classification plan, but there has- 
n’t been any particular steam put be- 
hind it on the part of the companies for 
the past several years. Now, they in- 
tend to go to bat for it in earnest. The 
classification plan has been used for 
property damage liability insurance in 
Massachusetts for two years. 
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The companies suffered heavy un- 
derwriting losses in 1952 the filing says. 
Under the law the commissioners are 
directed to announce a tentative deci- 
sion on the rates for the next year by 
Sept. 15, but this deadline has not been 
observed and usually the announce- 
ments don’t come out until November 
and December. However, Commissioner 
Humphreys expects to announce his 
rate decision by Sept. 15. 





New Tex. Exchange Officers 


Newly elected officers of Texas in- 
surance exchanges are: 

Abliene—Bob Springer, Cox & 
Springer, president; R. L. Young, Jr., 
vice-president; R. C. Howerton, Car- 
roll-Howerton, secretary. 

Brownsville—V. Lee Mitchell, Dodd- 
Mitchell, president; Hawkins White, 
White & Sutherland, vice-president; D. 
A. Harrison, Wells & Harrison, secre- 
tary. 

Midland—Edwin L. Stephens, Mims 
& Stephens, president; Harlan Howell, 
vice-president; James C. Wilson, Key, 
Wilson & Maxson, secretary. 

Waxahachie—John McElroy, McEl- 
roy Brothers, president; Lynn D. Las- 
well, vice-president, and Wayne Rock- 
ett, secretary. 

New Braunfels—Rochette Reinarz, 
president; H. H. Wittenborn, vice- 
president; E. P. Nowotny, secretary. 





O’Grady Makes Change 


William J. O’Grady, who resigned as 
supervisor of casualty production and 
underwriting in the New York City 
office of General of Seattle, is in 
Chicago this week looking over pos- 
sibilities in the middlewestern field. He 
was for seven years with Royal-Liver- 
pool in casualty and surety work in- 
cluding field activities in Tennessee 
and Kentucky and in New York. Then 
for a time he was with the head office 
of American Indemnity and still later 
— Phoenix of London in the Florida 
field. 


—_ 


Ohio F.U.A. Lists Meetings 


Ohio Fire Underwriters Assn. has 
anounced dates for its meetings the 
coming year as follows: Cincinnati, 
Sept. 15; Columbus, Oct. 6; Toledo, 
Nov. 17; Columbus, Dec. 8; Columbus, 
Jan. 12; Columbus. Feb. 9; Cleveland, 
March 9; Columbus, April 13; Colum- 
bus, May 11. 





Thresherman’s Mutual Build 


Construction of a new brick and 
stone office building to cost about 
$100,000 has been started by Thresher- 
man’s Mutual, Fond du Lac, Wis. Oc- 
cupancy is expected early next year. 





Shift Nourse to Albany 


G. C. Nourse, casualty manager of 
Royal-Liverpool at Kansas City, has 
been transferred to Albany, where he 
will be branch manager. 





Asher to General Agency 


Paul C. Asher has joined the Pow- 
nall, Taylor & Hays general agency at 
Portland, Ore. He was formerly spe- 
cial agent of American-Associated. 





The family picnic of St. Louis Blue 
Goose was very successful, with an 
attendance of 125. It was held at the 
Locust Hills Country Club, Lebanon, 
Ill. Summer sports and athletic con- 
tests were featured. 





What was billed in newpaper reports as a 
$500,000 fire in a mine tipple at Cuba, IIL, is 
actually a good deal less than a $50,000 loss, 
This was a wooden tipple local mine — > 
wagon trade and is known as Rowland & 
Truck Coal Co. 


Okla. Insurance Commission 
Secretary Fired; Governor 


Names New Man to Post 


Fred Albert of Shawnee, former aud- 
itor of the state tax comission, has been 
named secretary of the Oklahoma in- 
surance board to fill the vacancy 
caused by the resignation of Joe M. 
Beaver, effective Sept. 1. Mr. Beaver’s 
resignation had been requested by the 
governor, who voiced dissatisfaction 
with the high insurance rates existing 
in the state. 

The change gives Oklahoma an en- 
tirely new personnel for the insurance 
board except for Comissioner Dickey, 
who is president ex-officio. J. Matt 
Robinson, just appointed fire marshal, 
became automatically the third mem- 
ber of the board. The governor bases 
his complaint on the belief that he has 
not been correctly advised to the status 
of Oklahoma rates as compared with 
those of surrounding and similarly 
situated states. He has indicated that a 
review of all insurance rates in Okla- 
homa may be made. 

The change came the day after the 
board disapproved of a hike in work- 
men’s compensation rates filed by 
National Council on Compensation 
insurance and declared current rates 
excessive. Mr. Albert served six years 
as county attorney at Shawnee and 
practiced law on his own the following 
year. He also has served as district 
manager for the office of defense 
transportation and secretary-manager 
of Oklahoma Auto Dealers Assn. 





Minneapolis Assn. 70 Years 


This year marks the 70th anniversary 
of Insurance Agents Assn. of Minne- 
apolis and a special celebration was 
held at the annual meeting. Herman 
Bruntjen spoke at the dinner on 
“America at the Crossroads.” President 
Elwood Johnson reported on associa- 
tion activities and these directors were 
elected: Alec Dean, David agency; M. 
S. Sampson, Marquette agency; A. H. 
Carlstrom, A. H. Carlstrom Co., and 
William E. Brandow, Herman Invest- 
ment Co. They will meet later to elect 
officers. 





Gordon Nelson Now on Own 


Gordon R. Nelson, former supervisor 
of fire and allied lines with the Arthur 
J. Taylor Co., Minneapolis adjusters, has 
now organized an independent adjust- 
ing firm known as Gordon R. Nelson 
Co. at 4312 Grimes avenue, North, 
Minneapolis. At one time he was with 
Main & Baker at Minneapolis. 





Tenn. Department Broadcast 


A 15-minute radio broadcast on the 
functions of the Tennessee department 
will be transcribed in the studio of 
WSM and distributed to radio stations 
over the state. Another program will 
feature the State Safety Council’s 
“Live and Let Live” safety campaign. 





Fifty Lose Licenses in Day 


COLUMBUS, O.—Fifth automobile 
license plates were suspended in one 
day the past week under the new 
safety responsibility law. The average 
has been 2° a day since March 3, when 
the law went into effect. 


William J. Lange has joined Ralph 
Tapper & Co. adjusting firm in Chi- 
cago, as a staff adjuster. Previously 
with Hease, Meyer & Co., he started 
in insurance in 1947 with Great Amer- 
ican and was a broker in Chicago for 
three years before going into the ad- 
justing end of the business in 1950. 








Al Gilbert, general manager of Pacific 
Fire Insurance Rating Bureau, presented wrist 
watches to two 25-year men of Oregon Insur- 
ance Rating Bureau at a luncheon at Portland. 
They are Lester L. Large, asssitant manager 
of O.1.R.B., and his secretary Gay Penn. 





HeNATIONAL UNDERWRITER 





September 3, 1953 














Late News Bulletins... 











NACCA’s Gather at Chicago—/50 Strong 

More than 750 were registered this week for the convention of National Assn. 
of Claimants Compensation Attorneys (NACCA) at the Edgewater Beach Hotel, 
Chicago. Despite the heat the group sat in rapt attention for hour after hour sop- 
ping up a myriad of ideas from the lips of accomplished plaintiffs’ attorneys 
on how to produce bigger and more frequent verdicts. 

At the luncheon Tuesday there was an array of Illinois supreme court justices 
to be shown off and Chief Justice Walter V. Schaefer acted as moderator of a 
panel billed as “Negligence Workshop” that afternoon. The other justices on 
hand were Harry B. Hershey of Taylorville, former Illinois insurance director; 
George Bristol of Paris and Joe Dailey of Peoria. 

The luncheon speaker was introduced as the Will Rogers of “our profession.” 
He was Federal Judge Alfred E. Modarelli of Newark, a man who has no mis- 
givings and who is allergic to college professors, book learning, psychiatrists, 
appellate judges who have never been trial judges and don’t know what the 
score is and Clarence Darrow, and who concluded by saying that the term com- 
mon law was never meant to exclude common sense. He was given a standing 
ovation when he was introduced as one of the first judges to allow a verdict 
of $250,000 to stand. 

Payne H. Ratner of Wichita, former governor of Kansas, speaking Tuesday 
morning, said NACCA is the great crusader of the middle years of the Twentieth 
Century. He gave a talk on the opening statement and said that the plaintiffs 
attorney should describe in an interesting way with force and fervor the suf- 
fering and pain and future handicaps of his client. The attorney should em- 
phasize that the plaintiff was careful and he should never use the word “ac- 
cident.” Instead he should use such expressions as the “fatal happening” or 
“collision” or “serious occurrence,” because in Kansas at any rate if the jury 
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Ove: 40% of all businesses damaged by a serious fire or 
windstorm never reopen—even though most of them have 
insured their buildings, fixtures and stock. The reason, of course, 
is that few businesses can stand the drain of a long period with- 
out earnings while repairs are. being made. 


Such failures need not happen. A business can insure the 
earnings it might lose after a fire or other disaster. Called Busi- 
ness Interruption Insurance or Earnings Insurance, this form of 
protection affords the businessman a much-needed cushion 
against misfortune. Earnings Insurance protects a firm not only 
against the total loss of income resulting from a complete shut- 
down, but also against a partial loss in earnings if it is unable 
to carry on some portion of the business. 








There is nothing complicated or expensive about Earnings 
Insurance. It is highly useful and ordinarily costs less per $100 
of coverage than insurance on your building and other physical 
assets. Yet a loss in income could be much more serious than 
the property loss you might suffer. 

Ask a competent, independent insurance agent or broker to 


help you determine how much Earnings Insurance you need to 
protect your business against failure. 
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believes it is an accident that is a perfect defense. 
Superior Judge Harold Ward of Cook county, who presided at the Tuesday 

luncheon, said that the plaintiffs lawyers represent “the common people.” 
Bruneau Heirich, one of the main line plaintiff attorneys of Chicago, enter. 


tained Judge Modarelli and a large party of NACCA’s at his palatial home in 
Chestnut street, Wilmette, Tuesday evening. | 


Added Features for N.A.I.A. Rally 


The effect of the present automobile situation on rural and small lines agent 
will be explored Sept. 30 during the convention of National Assn. of Insuran¢ 
Agents at Washington. 

Glenn J. May, Spencer, Ind., will preside. Barney W. Phelan, Versailles, 0. 
will give the agents point of view and James M. Cahill, secretary of Natoina 
Bureau of Casualty Underwriters, the companies view, followed by a pane 
discussion with Joe H. Bandy of Nashville, J. M. Bugbee of Maryland Casualty 
Kenneth A. Young of Blue Earth, Minn., and Philip H. Viles of Claremore 
Okla. 

Prior to the conference there will be a rural and small lines agents breakfast 

The first meeting of National Board of State Directors will open at 8:30 p.m 
Monday, Sept. 28. 

Tuesday evening is an open night. Wednesday evening America Fore wil 
give its cocktail party and at 9 p.m. N.A.I.A. will present a presidential ball. 


New Bureau Rates Compared to Allstate 

To give a rough idea of the change in relativity of the National Bureau aut) 
rates to those of Allstate, by reason of the new classification plan, the class 14 
premium is now within 15% of Allstate instead of the charge for such ris 
being about 30% above that of Allstate. Class 1B rates remain at the sam 
distance as before or about 23% from Allstate whereas class 1C rates of th 
bureau are now about 30% above Allstate instead of being 15% above as in th 
past. 1C covers more than 10 mile driving to and from work. This spread 
tween the bureau and Allstate would tend to funnel such risks to the Seay 
Roebuck counter, but this would be about as welcome as the plague to Allstaj 
and it is presumed that Allstate will jack up its rates for such risks. 

On class 2A the bureau rates are now within 10% of Allstate instead of 224 
On 2B Allstate now has but a narrow edge and on 2C or the so-called helli 
class Allstate is 23% below. This is not the kind of an advantage to be desir 
by Allstate and that company, you may be sure, will soon get its rates up on 
hellions. 

Although the class 2B rates are actually higher than they were when thq 
fell into just plain old class 2, they enjoy the distinction of being separated) 
from the hellion bracket, as class 2B is now 125% of class 3 (it used to | 
115%), whereas the hellions must pay 150% of class 3. 


N.Y. OK’s New Multiple Location Plan 


The new multiple location contents rating plan recommended by Multip! 
Location Service Office and National Insurance Service Org., has been approv 
by the New York department as filed by New York Fire Insurance Rating Org 
This includes the new special form No. 2 for distillery risks about which the 
has been considerable pro and contra discussion. 


Market Ettect Is Slight 


Though the prices on the New York Stock Exchange have been declini 
for several weeks, the big drop, one of about 10%, has been in rails, and in 
surance companies do not own many of these shares. Industrials are off 2 
3% but utilities on the average are actually slightly up from the end of Jun 
and these are favorite investments of the insurers. Consequently the stock mar 
ket change since June 30 has not substantially changed the surplus position 
insurers. Most of the effect of the decline in equities up to date was reflect 
in June 30 statements. t 


Chicago Theater Loss $200,000 


Loss is believed to be total to $200,000 of insurance in the explosion and fi 
in the Oakley theater building at 2329 West Chicago avenue, Chicago. T1 
theater had been unoccupied for about a year and the gas lines had been cappé 
One theory is that there was a gas leak that caused the explosion. There 
$141,000 insurance on the theater and $37,000 on the front building, and $20,0) 
insurance on contents. Much of the insurance was handled by Homer Gwinn 
Co., and this part of the loss is being handled by Clement Boyle, the independe 
adjuster. 


N.A.I.C. Committee Sessions Slated 


The N.A.I.C. subcommittee on Blue Cross-Blue Shield has scheduled a met 
ing at White Sulphur Springs, W. Va., Oct. 2-3, and there will be sessions 04 
28-30 at Chicago of the subcommittees on relationship between uniform 4! 
counting and rate making and in uniform accounting. 

At a meeting of the examinations committee at Columbia, S.C., with Bowl 
of Virginia presiding, a motion was adopted to amend the examination man 
to provide that if an association examination report is not made available with 
90 days after completion of the report which has been signed by a majority | 
the participating states, then the report should be made available to the sta 
of their respective zones. 


Nat'l Casualty’s New Look OK'd 


Commissioner Navarre has approved new rate schedules for automobile co 
erage by National Casualty of Detroit. This company is owned by the Ob 
Farm Bureau and the new program seems to correspond to that of Farm Bure 
Mutual Auto of Ohio. New underwriting and sales methods will be used # 
there will be put into effect the six-month policy with contracts being rene 
able by mailing renewal premiums direct to the company. There is a n@4 
policy form set up so that the agent may write and deliver the policy at # 
time of sale or when coverage is transferred from one car to another. The lo 
est rate is for cars with not more than two drivers, 25 years or over in age 2 
total abstainers, and with the vehicle used neither for going to and from wo 
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BANKERS BLANKET BONDS + PUBLIC EMPLOYEE BLANKET BONDS 


PROBATE BONDS + ATTACHMENT AND REPLEVIN BONDS «+ PUBLIC OFFICIAL BONDS 


LICENSE AND PERMIT BONDS + 3-D POLICIES + DISHONESTY COVERAGES 


CONTRACT BONDS + CRIME INSURANCE COVERAGES + DEPOSITORS FORGERY POLICIES 


INTERNAL REVENUE DEPARTMENT BONDS + EMPLOYEE DISHONESTY POLICIES 


AMERICAN-ASSOCIATED INSURANCE COMPANIES + SAINT LOUIS 2, MISSOURI 











WHAT GOES ON IN HIS HEAD 


This man is a specialist. He knows the 
marine insurance needs of shippers, clean- 
ers, bankers, furriers, truckmen in your 
community. He thinks in terms of pat- 
terning policies to risks, of providing for the 
unusual. 


He is a member of one of the largest 


field forces of marine insurance specialists 
in the country. He is located in your 
territory — and his ideas and know-how 
are at your service. 

He is a good man to know and to work 
with — because fis job is to put more 


marine dollars in your pocket! 


AUTOMOBILE INSURANCE COMPANY 


STANDARD FIRE INSURANCE COMPANY 
HARTFORD 15, CONNECTICUT 


Fire and Marine Insurance — All Forms 


Affiliated with AATNA LIFE INSURANCE COMPANY + AETNA CASUALTY AND SURETY COMPANY 





